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DR EAETVWLIEZERL TV,

ZITABIZETIE, LitoMEE#REDLIC, £FRE
LB N —T DRMAFFERE D IHRFH SN TE
72Dd, FNEDOFIZED LI LM E DS ROENLD P,
RMAFZEIE< A VAL MNIE DI e it LIs 5D h
ZHLMCTHIERHNELT, BATHIFEDOLY 2125
F3 %,

Il. EiTHRELE2—

I. PAVHYER
KETIHIZBITAEFELEEEZEDIL—ar vy T D
X 1970 4E R MDY T A H 5 F SN 72 (Arndt, 1979).
KENZBWT, RELEHEOIL—ar Iy THERS
NBZE R, V- AREEDORIED» D5 (Looy et al,
2002)o [VL—2ariv7 - =747 1 20D TH»
72DE Berry T3 %, Berry(1983) iZ RM ik B D %13 2
T - —ERATHIELTZe ZOZADRMIZIANT SN 72
DIEFHEE AN Z XD THY, ZOMFEOHND
ELT, Wl H OB N OBREEIED V. RIZH L, €D
DIL—=2ar iy T, =T T4y IRICBIT AT E R
BESEIIN R Lehodz, EXAVEDRE, - AT T T4y

b e Fxz— (Heskett, 1994) D& B W THERZN
BENRY, L= ar iy T OREEDNE DR LB

BB T AZENRENT TNLUE, VL —Tar vy T H
OB FIHERDE T L IR, VL —Tar vy TR
R4 AR Z2EA5HE 2 L 72 (Hunt and Morgan, 1994),
T AVA EPRO L LT, B B 2 [ il o Jik
BRAZETHN D, ZHUTKD, BFEITHEBELHTIANTTED
RN ZT7 70— F X B RRERY, = =T T4~
7 Iy ABEHmIZT IR AR LEN e o # i E T —
VNN 30) THIND A
TANH EIRDEB L7 RMBEZEIC IR L 721, &
BB LY —Tr TAV T RO THL, T
WX, 7 AV ERO RMAFFEE, 3EDOWIED=DD
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—IRRT4y b D ICHBITBEEDTIFI X L—

F OB T L7, SHIT, WFFEIX kI O FEATICI
VT, BEREIY, A7 = XA B O AR 72723012
BRBICHBINIEDN LT DO EETH D, TOHK
B, RO EDOIERSNTZLOERN (B 21E, HE,
ROy TIAN) LOBERPBEHRIN TV W-D,
WENIV—ariy IHEEERERZ 7251300 %
I SR WD H 5o

i i U

2. IMPI =7

IMP 7 V—71%, £IZB to BOEEMTHITBWT,
B2 7e 2 FE AL 72 (Turnbull, Ford and Cunningham,
1996; Hakansson and Snehota, 2000). ZHid, 7A)A D
=T TAYTWIZENB to COFEARMBIRIZE LB -
7eZem 2T, KB D WA R 2D RGN
LR FEZ BB L 720 1982 4F, Hakansson X° Ford % £ §f
ELZZIMP 7V —713, Z DWEFE R EL T," Interaction
Approach” #3 KL, W) FAFELHOFAFEMIH
TV —2ariy 7B, 0877 ar DM
ETFNVERMEL 2hE, AT =7 O BERET VT
FEEM M2 EITDR D 5T (Johanson and
Mattsson, 1988; Hékansson and Snehota, 1990;
Hakansson and Johanson, 1992), ~—%7 74~ 7 3¢
ORI T, IMP 7 V—7 1%, MBI 5403
DIGEE RN FREOT =T T4 G E A WF A3
DWEEIEB D 2 DIZ5 8L, v —7 T4 7L ) ) TH
MRAERDT AT AL, EDDIT M T HIZBIT AR
VL—ar iy TR,

IMP 7 V=7 DR, KO FEERICRIL -G E T Ve
PMEL72ZETHD, B to BOEEMTHLORHTHL
FEMREG N BT 2% OMERCHE T2 4 TR gEIC
oT EEYELTORE, LA ELL VAN
Bz IAIR B D5, VL —Tar iy TR —b

TH)F TR THM T HE Vo729 (Zolkiewski and
Turnbull, 2000) X FDMIITH B, —F, &L, 2D
HERETNVAB to BOEFEMITTIHICLAEEIN T
RNZE, MR OIE BT 7RIBICZ LN SR LD
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FFoihb,

IMP 7 V—"714, 580 P A KD A B G B 2~ — 7 74
YTERL, O FREICLDBIL—Tari v T ORI A
UM —=ITTAYTTHIELT F2, TOE KL%
V=73, AT IVOMGEICO R L 720 LAL, >~
Y57 arBIOARYINT =7 - 7TTU—F 1L, TOREHE
LT BHEMEARAL T 5, 221, UL —Tariy
TOIAIIAVMIB)FAELZTTERINLLDOTIE
%=, BLAHWFREOBEIRE), 512, 52 T3k
WET LRI =7 D5 B% %1} 5 (Ford, Hikansson
and Johanson, 1986), Z D78, TAYA YV ZE IR D LS
R WA D A BN IR DT VR ER AI S o 72, IMP 7V —
TORRTLHMET VLT, RFEOI—T T4
TOBRERLEBERICLLEVIHI BRI Z TN
(Gronroos, 1994),

3. VT 1y 7R

INTF Ay 7 2RO BN, F—E RSN TEY, 7
AVH VPR IMP 7V — T LI Z R B85 T, ED
AL WTHFZ2L 72 (Gronroos, 1998), ¥ —VY Al
AVF =T ARZBITBAVES5 23y - TOEATHY,
WFEF—CR - F TP TERBET, A5 TIa T
Ot A%< AT AN 5 (Gronroos, 1978; 1982; 1984;
1998)o /IVF 4w 7 2RI, SOH—VYR - =4 T4V
F 28 % 15 312, RMIWF 38 %2 J& B 3 % (Gronroos, 1990;
1996; 1999a, 1999b, 2004). RM WF5EiL, fli #RICE 21,
LGOIV —2arv iy T ORI AV N AR, 4
REIH N R E TV TH S, 2T TV —Tay
TR —ER - F I Lo THHTELLDTH
D, VT4 7RO BEOERHELL T —ER - <=7
TAY 7RO HIREL THLIE DTSN TV,

INVT 47 FIRICBITHARM PR, EOT AT R
Mg AR O XTI R IE B E LT, 1RO~ — T T4
VIR THLIIAT—F I - = T4V TR REEA ~
Y0 T47 - = TA TR T, NGB
LTAYT—F N - =T T4 IERE TR St v b

L7z (Gronroos, 1999b), F72, M4 GBI ELTH
DO =T T4V THREED T UL A BERET N THV /2
(Gronroos, 1999b; 2004),

INVT Ay 7RO, ZHBBERIZBIAEHED
FHRM LA TA M W22 E, REONIRIHE L4
EOMINGEB 2 AR EL, <Y X/]*’Hmwtx_
EWEITOND, — 77, Bk, M s 2 [ B ARIC
HLTW =2k, BB 1%0"(‘/‘5;.3:&}:‘75‘55”'5
5,

4, VL—2aviy 7T DRREHSHHF

CIET, WROFELRRMTFEORFBARREL . &
DU, IMP 7 V=7, VT4 7 FROFEBIIHATIL
CHILNTWAEIEVZ RS, T AV VR E 7 D4
BAHLCELZLITHETH D, WHDREFHIRHELD
Av550vavk LA &L E DT TIFREZEDTE
7epiddbETH B, TG, RER DAL 5T a il
B &M T, RMFse % B &4 722 & (Hakansson, 1975;
IMP, 1982; Gronroos, 1990, 1994, 1999a, 1999b), R
WMoz dED [HEEEVIINITAT AL TIORETSH
B ERZI2TENORIDPDE, [V —arivT O
B ATAYME, 1970 B LBV T 4o 5RE
IMP 7 V=7 Ol 2> TRBO IR L ->T VD]
(Grénroos, 1999a; p. 328) &\ 2.5,

L2L, IMPZ Vv —7%/ )V 54y 7 % kX RM Hf 38
DHGHETFT AN~ L TVEHEVIDIFTIEAR V. RM
F 78 @ % R %2 D < % G G 254 L T W b, Gronroos
E, IMP 7 V=7 ORMBISEIC BT B4y T — 7 W %%
(Hakansson, 1982; Johanson and Mattsson, 1986)
WY B, AN =212 B =T T4y SO ER
TEREIERE B TH B R4 L 72 (Gronroos, 1994), i
® L, Mattsson(1997) i, BFE AT AICBIT LRG| D
#H f% & F€ (Governande Forms for Transactions in
Economic Systems) %75 512, &y b7 —2F32id RM f

WIS AERE IO 20 72, I VT A 7RO RM
Tﬂfju oG, [ FMICTEEMIHL ] 2k THiE
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1, REBWICHERESND AT — 7B ICB W THARDY)
L—3ar o7 e DRI A AT T VLD
TOFEMPENTWRW] ZED2 HEZT (p. 455), if
FEDOBLED TN F Mo T B, HMARBREN D)
L—2ar iy 7R OM BRI OV TOEE DA+
STHIEFRL.

Mattsson(1997) D ¥EHEIZH L, Gronroos(2004) i, H—
YR+ 77) 7 Ok (Gronroos, 1998) % H v CTHltH
D RIFEFI T 50 VT AY 7 RO RMBFZEL, v
FREN TN DOENEH LD TIIARL, FARBICAED

LY —ERZHEBEL R THLHILEMHL, T 71
2L, [RAEWIC, B2 L—Tar oy 73Rt Z i H 2
WIEE N (2oL —YariyT - Ay b =2 NOM
) DO SN, HICHEN T2 TuZedd b ]
(Gr(’)nroos 2004; p. 101) B 726 Gronroos iZ, FEEo
INTHEmEIEML, RMO# L7 0 AL T, 3322
r—vary - 7uatA AXF57ay s TOLA N a—-
T AD 3OO EE T IVA IR L7 (Gronroos, 1999;
2004).

DEorinim4%% @ C IMP 7 V—7®RMAF%
DI, BHFEE AP Ad AN ET L & RAPF:
L VI H M THIZESED SN DB Db D 578, FEi

B BBIG 2R UL, B 727 BEGER O A2 L & 56 B A
FTHAHLEL TS (Moller, 2000; 2010; 2013) — 4T,
INT A7 FPRE, [R=r T4 7 | )M aEOBRS
(Gronroos, 1999a; 2004) Zf( L, B SOY—EL A< —
TFTAY TR BEIOCRMMIZEICB TR Az Ll —
YA -0y DR EER T 5ICKA TV,

1N =N
H &t

5. INE

RETIL, 7AVAVER, IMP 7 V=T BEX VT 1y
ZEHEPRO 3OO RMWFFEEEHL 72, LUF T K 2IRE
BN & R MRS O E S Tl s W W

T, TRAVD VRO EER IMP 7 V=T BIO /v
FAY 7 PR HAIUL, Z DM D% AT O Bl F$ 12
VBB ITORBETH o720 D0 TAVS Y FPRIZ—

380

—IRRT4y b D ICHBITBEEDTIFI X L—

BL TGS ERANOFBRARERINTBY, BFHs

DERRRREIT 7B 728 W25, i C, IMP 2
W—TRINVTA4TERIE, A VI T a2 R FHR
W P SN E DT, WFZEOX R a3 5L —
vy T NEBERLTWb, DF), IMP IV —T7% )
VT A7 FEIRIE, T XA 22RO RM BT 78 O Bl i % @
HLTWbhEnz 5%, F72, IMP 7 V—TE I VT4 v 73R
X, A5 2arOEIIBWTHRILEW DS A SN7228,
IMPZNV—TDAY¥50ary - 7TuatX - 7))V (IMP,
1982) # Wz —Y A Mg E 213U —var vy 7 e

BT BIODH I AV IS vay - Ak - BT
VB 38 S N7z (Holmlund, 1999). o BLEE 7V,
IIVFEL9 7 HFIRDA Y57 ay - Tt A (Gronroos,
1999; 2004) IZHBEH SN, ZDINA ¥ 757 a1
MR Z BHFFEASIMP 70V — T E ) VT 497 FPRIZB W

TITEFERD, SORDBT ANV FIRERE R R LT
HHENZ D,

TAVA VRO IEE IMP 7NV —F R IV T 197 2%
IROWMFELDFENIIIAITH D 5 B R OM FIZX
ikt i 7% 58 H O AEL WO LDSEEW D57 X) J1
FIROFEETHY, WA O[] L ERE OO IRIETT RE A
BRI PHEAT TNH, 72X A HIRAR
DRGEDO M AT 2 EALL, FERTE D & LR O F 2
HL72BITHY, ZOBMIMNEIMP 2V —T R IVT A7
ii)fe WZIZASNZ W IMP 7V —T ) V197 2RI

am AR B B RR L 72 2 A5 K S 7z (Kawakowski,
2015) N, KRB DA &5 7 a iddElL, 7Tut
AP EINCELZ LR FIRELIZDHTH S, DI, 4~
Y57 ay - 7Ok A%Y—UR - FT7I T TIARIAY
FFAZEEY—ERERZTVD ETHD, EEEOD‘ETZIS
] B AR D — AL L 73 am T R ©, 7 27 RIS
NB IR R EREGEST S,

CDIEH, KFIRBIOWIFET NV —T D RM B 78 AL
DT GO NWTARDE, TAVA Y ERIGEEYELT
DOEGEF—ER, DENITH M LM TH S, IMP
TN—TRENUH), A 2857 a IZE N EF —EADKE
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e, WO, FEF R, AL X RO 4ODZE
HasErFN s L7 (Hakansson and Ostberg, 1975).
IITA T FIRIZZ DO G %, b —ER - FT7) 0 T DR
SEHAWTHAT 5, T ENPIETST LR ERS
BIZE 72085, LT ERBOEICESLIL—ariy
TEPZTHRITIMP 7NV — T BLU VT 4v 7 RIS
bho T2, ERMOIL—ar vy A IEHL %S
Holmlund ®3d ® 233 %, Holmlund(1999) ® F #1213,
IMP 7V =T VT 4w 7 RO W )5 DA HNE S
THEY, F—ER - F 77V 7o 77 ar 0B R
MOV —=ar iy T PBRENDLETTORRERZ 59 %
THBZEVWZBY TAVA VRO FRERRDLIHL
7eWPSEIIERT A28 T, BERM YL —Yar iy T2 T T
TATHR, BRERET T DLW R 5,0

CNODOME HEREBERIE T 5L, KFIRBLOIIZE
TN—TIZBITBRMUFFEIISESETH S, FRTIMP 7
W—TRINT A7 EROWFEL, <AV AL O HF O
BRI —2ar iy T TnAIZbEbS T, HRT
FENSOB MDA I AVMIMT T, E DI R E R
FEODONIIOWTOHETZZ Lo AHFZETIE, 2O R
HEEHT REOIL—arv iy AR BRI E,
EDIIN AT AV MNDLERLIENTELDHPIZDONT
BEr§ %,

. A7 7A—FEAV RS —

. #SBRICHIIPFRROMEDIFE AT 7TA—
.9’.

NL—3ar iy TRV ALMPED IR 2 THRE
SHTDD ZTETORFDPSY S HDIL, VL —
2avivTDORITVAVIMNPIEEIIBWTEELRETH
N0, RINELMZEOERE TGP LTwaE
TV, U, IR E)Z AT 5 % 8 ) 241 A A
HEINTWh o2 T, SFSF LM Tk
LTI o722l ERL TV,

—Ji T IMP 7 V=T VT4 7 RO FEH DR
FLAELZEIX, VL —2ar iy ST ZE VR ADRTEL
WHZETH D, ZOZERBF T, IL—2arivTid
EVRADMGELTRZDBIEDN M FETH S, LI L, 29
L7zt HAR TR 2 F 72—y Tldze v,

Z ZCTARBZ21X, Morrow and Brown(1994) 3453
L7230 STtk B9 B 5 (descriptive
theory) IZ & RE LALE D1 %o ZHUZ, IRAR 25k
NRUE, FERE RS, WIYREBIAR BLUN AN = X 2% il b LI
BOFHZERANEL TV ELLIMMARSR V. COEE
IZbEDE, RAFFETIEFC R 1y B DA 2 2E O (A
78 (Case Study)ZREB§ %, Ziud, RAFZECTHHT
DHEBIZPRZLHET HEE, ZORGIIH SRS SN
THY, FRIZELNTOH S, LOLEDS, Hil-el&
NI RRHEGmE VD FIFEHETHLE, 20
e DR RIHLH R LB B2 A 5 %0 %0, HH
MR AFRD N, B 72 B AR AR IS &L
BTN RS R WBFOBERO— 7215 TH L, 2D
EDFERAE L AR AIBILMEDOAHOUL
DTHY, TOWYM A X DOHAFDRL LN FHE VR
5o

AWzt 220 )7 w781 AL E DL, B
MAEBERPRBR T RER Lo T 0D, 2L, RO
FEDHL RS, FH A B R B DY IS IR Th o
THMEIENTIE R VEVIEZZREODLTH S, Z
IERBIET MMM L RITHYH LN LD THY,
COTEREMHMAEHRDLLDTH S, T2, RFFFEIC
BUBHBIGH O ELLTEA)— AV - 2= TF
O —F (Theory-in-use approach, L'F [TIU 77—
F 1) 25, TIU 7 7u—7F1Z, Heffring (1985) Oig
FEHIELHSNTHY, EVDUIF I VT 10 7 FIRO 588
(Wégar, Bjork, Ravald and West, 2007; Ravald and
Bjork, 2015) IZ3ZFH &M TWw5 (K%K -2).

RIFFEICBITLTIU7 7u—F 2 W2 EKIZ20H
%o DI, ]RY LT 2 HBI D BEAE O PR E TV D5
ez nIeTHhb AL, FOIVHE S LIV T
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YP—ERTRABIL—2a3rdy T —TRRT4v b - I IZHBTBRED Y1 FI X L—

JANDR BT Z T AL o T Wb, LoT, BEFEO

T ICKBEABILS, FHIARROBILE R LI L
ERCIENTESLLE ZHNA, 20HIE, TIU T Fu—F
DB TIHHTOLR - IWN—ARTFATTHD, ZhiT,
HONZBIT BB T RN — LA E A E S 1
V7 aNlEoTHELBDD TH S, THUZED, FHED
G2 IR ZDIENTE, v =T T4 T EEO N
FLOHFEICA LI EETREIZT B

TIU7 7u—F34 DA77/ TEiSh5b, 0&DH
W&, IS ARV —, B ZAXE HE S O FE ik i A
50 20HIE, RAESN-EHEOOF Mm%, AL
<y TIHRL, OO R T HRVY — DIy TR
MET %o 30HIE, FBEIIKH § 2RV — DBk 2T
BUEEES (INE BN —F—] Lz 5)IITh
LORNVY —OFfinb~y TRl 5, B, BN
I —HF =2 BHRNT —DFRRDFEER R DI FE M2
FERL, M OO FIHEN WIS S50 FEIIH 58V
=BT —LOBPVERME T 2720, 20T
Ot AT RSN D, 22T, MAFILFEEIIH 35801
F—DFam~ v T a2 TR, KRR 5T Feil A
RIS A LD EETH A,

ER-2 TIUDERRAREY 1L

2. BHlORIREBME

(1) FploHER

REFRTIE, VL —2ar iy 72 RIZLIZEV R AD
FHNTEHT %0 FHIOREEIIHIzoTIE, ZLDH -1
AEPEIBEENGLT D, UL, IL—varviyT
WCHEMESDY, ZOWREEZRICT HILPBEIRRERD
BHZEEFERL TV,

FHOREPUL, HRIGF 7 Vv—7 (JPX) et 3
BLHGE LS @y — AR WT [H—ECR¥] 1T
FNTHEELLOMINE ATz, TTTHI 72 393
D5 % BtoB % BtoC DIHM A %L, FEREITE R LH —
CAZHNE L TH FEZHEL, B EZHIT TV
DWTHAELZEZS, B & XA T49h- T (LT
[REATA9b -T2 ) DAEE SNz,

FADOETHARETNERE T 5L, HARIZBW TR
M7ZbDTHAHERR SN A0, —E2
ETE M EBELORE N EH>TW LWL TH b,
BELDOIL—2ar iy T e 20 Ib b, UL —
TavyyTREIVARET B, ST, TIED LI TFIH
TEHTEZDOTH A, RFEHNL, VL—ariyTiY
VAADWBEELTIRADZEN T RENEI DOV TE
FTHLDTHIHEEDI, MAHIZEHE RAVWEVRRET
WIREDINTEEEIN DD %R T HIELHBET
%o

[

REICXITD
LY —DESRERET D

J

7

%E%J—ﬁ—t&émwﬁ—wﬁﬁm]

EERBREZCEICRIEZHRL, K50
EESICBHSE D,

[

\
[%Eéﬂt@ﬁ@%@%%5,%é%ﬂ]

Ny JICEBRL, #OTDORERBICXTD
IV —DYy TEHETD

-

REBCXIT DMLY —DFE
BRI - —5ICINSDORILY —0
BREVY JEGRHRT D

2

382

=233
AT © Heffring (1985) p.109 %6 & ICEHEE
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(2) FBIOBE

1996 4, XA T4y b7 A%, R SH SV F (BUF 28
VF ) ORHNRYF =L LT, [ = 2D # Al %
LWLV ar B LR SNz, RS, B to BIf
TREREAET TN =2 v FHEI DRSS =L, BFET
l&B to BBXU'B to ClallF4x Bl —CAFEL B
T b0 G4 (2016 4F ) T20 JHERMZ D AN - RV F ¥ —
ELIESICHIB LW ETH S,

RATAvM TV ERFFNER T 2) 2 CTEERMELT,

O AIEVSROCIARETNTH S [ 2—F—iké

B | o ke €7 v

@ BB AV AVNOZEAL

® HIE L ORF R
D3 RDBFETON5,

LEEICELTIE, ESIZBWTIASNE I RoTz
[Z—HF—REH | O VRRETFVEAIE L W25
RLTCWETH D, LI oT, RATAvh - TURIRD
EFBZET HERDIEEREVARETIVOMAELIT—
W L 72 AT AR CTES, 2 HICBIL T, [
FZEM OB EOBREE 3 ODAT—IIHHFHL T 5,
BIAT—VTRABSEAER T2 TFRELTHRAE
BTN = TR (LT TRAEAFE]) ZRBL,
A=V A bDBRER LIz F2AT—TTid, EH
JEAEHE TR STREEROAME A L2FENL
AL HEAEL 720 BIFEIE, SE3AT—VLLC HEDOH
M x24T -720 B to Bilid~i%, BPO FHEDHHE, B to
CHmNZAIEL W HHIEL TS [H—YADi
Al AN THROMA TS, 3 HICBIL T, 7% 74
SHTEICESLET, 58 b, BEH AR, & BB E HEI
ELTW2, DF), RFEDOTAIA VI ERUE D ST
WAHRETHLEEZ BN,

H AT E CI2ak R 72380, RMAFZEIC B 501728 ©
UL —Tar vy TET R VAV DERENAT 45T
Holze —H T, HHMEIIBNT, ZOTRIAVME
[ —EAOJE A ] OFEBUIIANF THEZEFL T
Who FORBHRBEIARET VRS, it D<RI AL

POEWDIFETE, E6I5, ZOATVAVMIHEEICE
I EERBIBEINS>TVEEV RS, LA, [t
DR A% E 8T 5 LIIARHIEDOHIH L TR
B2TUNBIDTHDHENZ D LLEOZEDS, KI5
TRFEAZFHNRY LTI EZED S,

(3) F—ZINIEL B
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