ot Japan Marketing Academy

F—vEE—>U-X93

HIEEE DI Fo NI HEEDOERTE

BERZZAFXZR REEEMRH #BELRE

BREF WE2

i

IEEOERSE REE(E, FEFEIC
EiE, EBRNLTERTZZLHEAICRY,
BFBEND, BREAEC 5D ek

ZLOBRTHINTWVWS, ZOESHBRREEDOY-YICLIZEHE
i LI-ERE LY,
ROWHELTHZ > TEARATHZEVS LI ARRIZ

BEZOLDZIERTZ L
TR TE FR

FIRR, CMHEN, BREEERLBVTEIHINTEZ 7, 7 lyengar and Lepper (2000) (&, 7«1 —JL
REBRZBLTIS LEBERHI@IREOHEBFTH CLRELTVWA I LEZERL WS, HEETHE
HEENM A RIREMRRITEI CH Y, BIEEMMNERA S L, BESBEAHEHT 2 "HlIESE O IFoN/BHESR,

DERTEZEZAD LT,

g1

- ZBHROBBRER AR L TWEEFORRELEBNT 5. £72,

TIE, EI, BREOEL ICEREHTIMRL,

"o, GIEHBEIITONIOHBEDERITEHICEITEZNNEELEZSL LN TE S,
BEMRDOE (S,

ZERL TR,

BEENEREODBZNRAN OBEYT S, K
VSR, RIS OWLWTEMICERL,

MR ZRET HHICBMREZBNT %,

F—7— K
HITE£E R

BIRL7c LS B FREINZITHOEERNIRETE S, ZZTEABTIE
TZHMR, MEEZBETZ LT, #HBE T ONICHEENZHNBRTSHZEB SR,

BRENZTEIRRIINL

TRRIZDOREES, IZERAEH T 2ODOHRES

L»L, Thoo

HEEORRBRENBECER & LW o7lc TOERER, (CENEFERELTWVWSD
ZZTARBTIE, BEMICERZHT, F2I10 "ERARER, ARIOVLT, £

EFEEFEHSINTLWAOENERZER L. "BRLA

KE#mzEE L7,

ZHmWR, ERSAEER, BRLRILVER

L) HEEBE DT oNIEBEICT Y F LI

. (IC®IC

HEBITEINIZEIC BV TIE, 1970 £ AL LLEE,
MBI Z (BB ZRHEMRATE E L
TRADZEDPERE Y, MEEERICL 5T
EFENHHRER O DD TEE 2T —~
Lol HEHENTHOZ CI1Z, [HEENW]
THY, HERZBERESHEE ST 258)
WO %52, WMHWER Hla—-71 Y7,

161
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Il. Bl 2R

|, HEERERE Z

A B R, HERIC B 5 VIR
(focus) DEWHN 4 DITHHIHIEEL G
ZAhEWHHETH Y, Higgins (1997) 12
o THE&fb 37z, HRREBIITRAEE R
(promotion focus) & F By # 2 (prevention
focus) DO Db,

PRI SNz A 3R YT 147
GRROAIIZER L, FHERICEESTS
NIZNA AT T 4 7T HAEROAITTER T 5
LEZLDNTWS, 72, RERHEEZDT T4

TIA4I VTP FHESERIERIT IR
L, WL o0k A Higgins (1997) 12k -
TItoHoR T3,

(ideal) & LC#E#L, HECHFEEZH 2572
DIZTELRY)FHORKEEZERT 52 &% HIR
FT—HT, FHEEOY AT AIF, HiEE %S
(ought) & LCilikl, HODHEHIEMLE L
TREZIZITNE L O WERIKRD 2 & 2 5fEs
W7V TLED ET B

¥ /- Higgins (2000) %, A2 HiEECHE
35 &, BUEO HEMEM B3 B0 & AR
TH5IEILTHEEHWLIZEIZEsTHELSE E
W) FilH#E S (regulatory fit) Z8E&1LL 72,
HOEH# oz (regulatory orientation) %
MeFET 2 L) FBEEMAVSE X1, Nl
WEERBRT 5, HOEHIENICB T2 St
YRR oflagbEohici, BETSD
DERBERLDOVH B, 72L& ZITHFETRW
WA E B D 72D B J I (eager strategy)
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T, BB DAMIE BB (O L Th &
A7)0 THUIRMEETEME HET 5. —H,
)W (vigilant strategy) TlX, T
MABEEEE DL LIRED TS, TNUITH
AR EEET 5, 2L C, HEXZBRT S
L&, HE#EAET 5 EH G078,
AEERTEERCSEELD D, T 5AIC
B BG-T 5. F72, BHEMBUG /MBS
DELSITH L THIEYE (feeling right) #
WRERT B720, HIEEG T 54T A LT, &
0 FA L R 7 RO & S B o

2. FEEREEEZAVCHEETHRRA

HEZEOTEHZHHHT S LT, HERLHES
FREETH L L) BEPHE R ZI12o0,
N, B 2B S IHBBEITEINIZE
SIS W SN T &7z (Aaker and Lee 2001 ;
Chernev 2004b ; Pham and Avnet 2004 ;
Zhou and Pham 2004 ; Zhu and Meyers-
Levy 2007 ; Mogilner, Aaker, and Pennington
2008)s T ZTRAROT—THH 5 [HEIR]
v LIiE [ URE ] (2B 2 SOIR T os#E
AT L

T3, BEERESEERREICE 2 oL
LT, HIEE#E (regulatory relevance) & il
A (regulatory fit) ICX B ERVEZ S
505, i OFFE L LT, Aaker and Lee (2001)
Tid, ThZIRER/ PRI 7L—3 v 7
ENLHEAYE—VEBERLZEE, BNE
ORERRPEE X v — Y ORISR L T
%6, ThbbIREELICEKRSO T S Nh -2
MBEIARAE T L — 2%, PHERICEHESTS
N2ZMEBZTFH 7L —2 %2R LA,
L DFEINRT ol —T, BEORIRE
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L <, Higgins et al. (2003) Ti, HEHEST
HBINFBEHNCI— —< P2 RATY
B NEELRTEEHCZEAEL D H40% D
BB & Dl 7z, F 72, Lee and Aaker (2004)
T, BfAHICBCT REEE (=h LV F—
DL, NERZELL) EREHE7 L —3
v (BACX BRI E ) FHAGDES
&, BRI T L—3 vy GEEAIC X BHEE
ZERA) XV HWEBEREEO, —H, T
HEE (RMEHRERHAZFC) ORERHETH-
72o Tl v -V NHEORER, HFOHE
ELTHEIT MBI BN T, HEEao%a
DFHBREEDTE L) ER TV,

W 22, R RICEIE O S BRI,
PRAER 2 THHU 56 < BREO 1 Hh, PRI
O S NHER L, TR EHRIZH
O 5N, K4 DITENERHDOL T &8
FRENS,

DLk, s admote s, Hls e
i 2 W7 AE OB BATENIETH 20 HRHT
Tid, HIEELEGREH LI E T, HEEE

B—| BXRE/LBRINE|IZEIS ZHBHR

HEEED 1T SN HEE OERTEH

TRHEFE SIC BB S 7z A\ & TR BB
DTSN NIZHEL, HHD, Wl L TR
BRIRITEZREIEHZVEHIZTEIRIZO0N
T, THETORBIRMAEPHE 2 T,

. ZiznR

. ZHBMREF

ZWhah R (Simonson 1989) &, ZWiW, »
B\ 2 BB AEIRE N T 2 B8
FTho, M1DXHIZ, EREETHLAL
BiZ, B& D) bz @R Cemz 52 &1
0, ¥—7 vy MEFREBRHERE & %
D, TORR, EREGALBO2ERNED L
EITHA, BIRSNRT LB I DRI
TWwb,

BEL CRMARIE, EAESGLLES L
7RG I BT 5 BRI 0 E IR 2
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2007 ; Drolet, Luce, and Simonson 2009 ; Ha,
Park, and Ahn 2009 ; Levav, Kivetz, and Cho
2010)0 4, HAKLE {A Bl &, CZMAIMKL
RIhEE (A BCH %52 (B-1). %
DrE PB|{ABCH ZIELLES A,
B, CIiZBIF A7 T v FBO@ERMESRE L, P(A
| {A, B, Cl) ®kERLZ%4A [A B Cl 2
BUFA77 Y FAORIGERLT L L, kL
72%4 A B Cl KBIFE7T Y FADOER
IR T 2575~ FBORIRMERIL,

P(B|{A,B,C}) )
P(BJ{A,B.C})+ P(Af{A.B.C))

P(B{A.B}:{A.B.C})

&Y, ZWERI,

AP, = P(B{A B}:{A,B.C}) - P(BfA.B})  (2)

TSNS, APBIE, HEAES (A Bl I
T RCHEMEN: A B Cl 0LEo,
75V FACHT 27T Y FBORERERNE
1t T & % (Mourali, Bockenholt, and Laroche
2007) o

2. ZGHHMROBRER

ZHRIRE, TOMOUR & DM AG LRI
X0, FERVBER SN LG D B LI O
HTEIESINTWD, LT TIE, OB
&L BT, W R HA R OB WL %
9 %o

© BEAERTSE
9, ZHRRIBERINLERE LT,
KR 5200 %% AT L (FR-1)o
BLCHIBREER (5425 FLyyxy—) T
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b, BHIEE—ED () BENIZATDH
IR O 2WEAEICE, AW E 7ot
WX EBUENITbNS X H124 Y (Dhar,
Nowlis, and Sherman 2000), Z®#E, FEh
7R R RO B PUBCK T A E AT %
(Svenson and Benson 1993) & S LT w %,
ZD &9 KW T, MHHWIZE - - HE A FF
7elp b DITEN R D R R R %
B ASER S KR Y, ZIHRIRIT A
9 % (Dhar et al., 2000) o
2B A 7Y a Y OIETH D, Bl
FEOERIESMICIE, EORIELEINL %
CTIWHEBAETEL D % (Dhar 1997), [&
NHBIRL 0] &9 B GERPUEI :
no-choice option) % il 2 7=¥& 121, B
BRI RN LR L, fhe RBEICE Y IE
BIGRINEARINEI N L Z L BMON T 5
(Tversky and Shafir 1992), Z» & &, &1
53849 % (Dhar and Simonson 2003)
EICEFHOHETH S, 2F ) B THIME
TEDUHEF A HESC2EO%K, Zinh
Fi3EA 3% (Amir et al., 2005) -
FATHER OB AL ~Nv, B E
DEMBELXVPEWEETH S, Alba and
Hutchinson (1987) 1 iH % & o J ik % K 1
EHEMPEICHE L7225, HEBSHESITHEL
TWa A, B ZEELT2 2805,
RN HT 7 2o TR & U LRSI BR R & AT
Do ZTORE, BRMHRIFWIT LI LIRS
(Sheng et al., 2005) o
52T TV FOBLATHL, BLADD
577 A=A fEoBmd s 554,
DL CIZZH - bR EIRE D% U a0
HXIc#EwE &, ZnhRi3mA 5% (Sinn
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HEEED 1T SN HEE OERTEH

F—l ZBPRORODNAZELCSEIZERICHTIMABEROEN
EETLEE HRH EHEER EEMSEEL
RARBEAN (B4 L - Flovlv—])  Dhar ef of (2000) BN DS LR ERERED &Y
REENOF Tian Dhae and Simanson (2003) HER LA D EAET R HR S il
P BTHE Amir et af (2005) HEHBAITARIY SIREO® L
HEHE, HERiTOnRn Shang ef af (2005) ARROHSHECRTTREEGSRIER M
TS E ML Sinn et &/ (2007) HLADHE IS EAEETSHE el

et al., 2007) o

@ 7z BRI R OERER

¥ (2013a) TIE, ZRROERER I
WizzM@m, 2%y [F—7y b7 AV T
FEL 728 e Wb B R ] 1T X B EE
WEHEHL T 5,

F9, MIEESBEE R, HEEE, R
ERIZEE O S EE & TR I EbE
DI ONIHBERIZHHAL TS, 2k, H
BRI W B BT B 2 28U, 2 Mot
THEREFROO, BRWIC, X DIHEEIC
v F LIz —F T4 VIR ORE R R L
5o WIT, HWITEGenghan (i &k & vk
FBEREHD) BIZ, Wang and Lee (2006) 12
Row, A7) A VENZEME (promotion)
# L FEh (prevention) BIZHHHL Twb, £
LT, &I, REESICEEOTSh
ZEBREHEIRER D 7 T hVENE, —
Ji, PRIERICEEO T S MM B A I TR
BorTrT)hVEEERERTAHI LT, &R
et QER), WRES GERK) 250
LI B T 2 IR ZWE LT b, #
R, AL RICEIEO T S BB I3 EE
BMasT)aVEhEE sy rFvL, PRk
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HAS (2005), #BEE, I, ARAF (2006) (ZANEEAEIE

O S NHBER I TR T T AL
BYEZ Y 7 F N BT, REGHEI IS
5T L ERMGEL T2,

THIZXY, BERWEBKE LT, RBRO
PR BRI 72— BRERT & LI, EH
MWEmBLE LC, #Hil-armbBgloiikzitRL
TWh,

Dk, ZHaROBRER IO W TRE L7z
A, KEITIE, FEBEOLT X 5B S
% BEIRT LB OBFIM A E L, ¥ (2013a)
THEESN/2 [#—7 v b7 Xy MIEHL
7o) REEOROR] 128D, ZTRTHE
HOWREREILONE V) LIZDONVT,
[ 7T —Hf%E] OBRERHEZ T,

() Z 15 3 IRAT By o 0] 3 35

Bk L7z X902, ZahiRkiE, oERE D
HMAGHLRIZLD, FRIER I NGV
% LAAEDOIIIECTEIE SN T WD, DT T,
EBEDL T & 2B 52 BINT B0
BREIM 2 AE U, 48 # ORI 3 5 G
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(1] BEAEREgE (77 T —Hi%E)

F9, EBROLT X BB S5 % #IR
THBEOMYIMZEET HI2H72), BHFEDOA
73 =R AT 5,

AT T — - TRVONER, FTV—TE
N7z DB EZ HH A 1252 5 (Huber
and Kline 1991 ; Johnson and Payne 1985 ;
Nedungadi 1990 : Roberts and Lattin 1991),
ZNOZ, WROATITFTAEX =3 viE,
HE DS % XS 5 D237 D (Chakravarti
and Janiszewski 2003 ; Ratneshwar and
Shocker 1991), 7z, FMO A T I 54 ¥ —
Yavid, MmMoEVWERBRIELLD
ZH w5 N % (Heit and Rubinstein 1994 ;
Lassaline 1996 : Sloutsky 2003). [Fl—® % 7
T — - FRVTIZT IV — 7S 7RI
i, XhERLTHEIN, — KT, BedH
TIY — - FRVTIZT IV — TS iz @I
LV READOELTHESNL, ThY
ZHT IV —OFFEE, BIRTEX DEMME &
WEEBRAEICHEN S LR D, OF D,
BT I —FHEEIS L, BREEO®ENZ
YIFNVTBFENRPYERY, ZOHT I —
PHBHEICE > THIEIC 2T R 213 E, S
HENES A IR INT 5 (Mogilner et
al., 2008). HHEBEIIEHBE OENEZMETE
Gwe, BESEATE, HORERE (self-
determination) (XA L, i EEEIZIEKT 5
(Mogilner et al., 2008) o

EZAT, L OW%EDY, ATT)—"- T
NV OEMBNE DS, HEE ORISR %
BhE$ % LR L TE& 7% (Chakravarti and
Janiszewski 2003 ; Huber and Kline 1991
Johnson and Payne 1985 ; Nedungadi 1990 ;
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Ratneshwar and Shocker 1991 ; Roberts and
Lattin 1991) — 4 C, EEDOHIE L L T,
Mogilner et al, (2008) &, ¥ sh5 TV — -
FTRVDFIEZED S DN, ZNDHERYTH A
s H) L, EBRIFEOENEZHEHRIZ
TRV B ERTL TWwb, Mogilner et al,
(2008) X, H T TV —F I X B IEHIRA
DI 2 FEERL 720 Rt RE L L CTREM
(RANVE, AL —=PRE) KXY 7V —T1k
Eh7za—e—2HEL, —HT, ozt
LawiREE LToi: (FV—TA, 7V —
TBGE) LY IS v—Tfbshi-a—v—%
HEL7ze ZOKER, T HTIT) =T N—T
BoEy 07 7T)— VS 1047 T)—) (2
EBRRIRB L7225, T HhTTY =TV —
T OMNHR DRI RIZOVTIE, ARICHATE
Birolze DFN, BTHTI)—TN—TL
LCHELETLIRY, XL H)IGRREA 7V —
TS NEDEMEIC RS Ve L 72

LU, BlEZEZ NG, HEFIED -
P—CA2WATHE, o520 HEHIZT
bo 7oL ZIXTVCM R, H#EiSIL%E, d LK
JEEH CTOPOPILERHMEDD DDy r—

WEk2dbont, 2EEETHL, TNHI
FIER—FT I —PRETLHDOTHL, D

&, HEHIIHSO BEERME KRS S 2
b, DEDHBERHEZER L7270
WCHEET 207, b LLIL, #BERPEELET
THLDIBET 200 TH b, 2T NI,
HEEMMEICESR LA 73 —RIBSI2s, X
DIHEZDMIEELZ EASEL50TIERWES
UR/AS

T TREITI, RBHROEREN L LT
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B IRE SN, B (20132) 12X 5 [4—
Ty bl s Ay MEBR LY s Rinm o
Rl 2RV 7T =R T, EBIZ, %
5 E I 5 v 2 RS B KR oo T
JERE 2 i L7298 % AT <o

(2] #7270 Z A5 FRIRAT B o [ 5

¥ (2013b) T, 7R EIUTE O
M & LT, %3 &5 BIU D S i ih 2 247
THBEOMEIMEEE L, ZoBAIIh/i T
TRV ONFNZ, ZIRIROEIRER
ELTHZITIRESNZHME (20132) 12X 5
[Z =7y bes Ay MIEBL @) 285
BYEOIER] ZHCTEBREIT-> TV,

9, HEZEIEMEREZTOE, BHS50H
BRI L, &FECEBE LT T
D —RIBEEIAS, X0 I E ORI S
Ex PR IEL0TREVD L) VYD
ZEns, HIEESBEEE YV, R T E
ERICERO U SN E R L PR ICE)
o SRz BE B L, KIS, B
S (REHBREHR) o7 IT) A VE
%, Wang and Lee (2006) 127 5\, fgif
(promotion) & (prevention) ENZ454H
LTwa,

ZLT, 3 E5E R QOB 250
i BN B0, TR REREEDOARLOE
HF T =TV E LTHGW 2B, FHifR
WDORADE ST T —F X & LTHWZB
5, fREREME2O L FHiRE% 2% 7T
V=N LTHWZBEY], TVv77Xvy b
DAHEATITY =T e LTHWBENIR L
T, ZMAEIS, KBHI2HREMEERLTH S
Z OB 72 i3 2R Z 9 <

T — .

2%

167

IO T ShisHEEDREIRTE

Who, DFD, ATITY— - TLEHCGHE
T52LT, &3 &R O % RIS
BB, REERICEHEO T SN HEE L,
ERESEOA A T T) — %2 REN/L EDITH
25, FHREMHOAR ST T) -2 RENI-L &
Ly wRESE L, —7, PHERICEEST
LNHBEE R, THREEOAS T IT) —%
IRENTZEEDITH N, RERBEORD T T
V—ZRENEZXDWMRENEL LW
IR A MGEL TV 5,

FER, IEE D, FHIESICEREO T S
B, ERREEOARL T T —%2REN
72L& XY, PHREEOARS T T —IRE
N2 EOWREDIT D DEL oo 7ahs, 1R
EAICEE S T S B AL, IEBUSL,
REFREEDO RS 7 T) —% R8N/ L & X
D, FHREEORS T T) —FREN/-L &
DHEEDIT) B oo G, TDLD
LIFFERE RIS 2 HE GO, HTTY) — -
TNV DITERIEICERYE D 2089 2%, Bk
BRI S B,

IV. INME

TZET, HEEMEREHCDS I L THE
BB, T U TRBAROBERMIN z B hL
o E LB, FEBIIH T R R ORI E
We LTSN EE, 77 T —if%En 5,
HT T =T E LT L2 oHE &
JICH 2 B e RE L&,

LIAT, BEODA—N—<—F v %
GMSIZBIF 5, [£TE2E R L) B
R L, BEERFE T, BT 020088
PofTbhTE 7z,
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E1C BRI O] ICHENE N TR T
Hbo %< OFEPPWIL, HEZ LML ST
HEMEZ 0, Ml 4 NISHHETTRE T % &\ o) i
%% (Anderson 2006) X, 7 2% D % W
532 EIZH S 2T RIAITEET L LW
5 Hf 22 (Boatwright and Nunes 2001 ; Borle
et al., 2005 ; Dreze et al., 1994) 7= E23dH 5
—F, BIREPLL b L, ©LARRKEE
(Fasolo et al. 2009 ; Timmermans 1993) 27
5, WEDFERPTE VLV BERE WIS
&+ % (Iyengar, Wells, and Schwartz 2006 :
Schwartz 2004) 7 L OWIZED D %

B M ZORES] IWERNE YT
e CTH %, K& iz i3, HEHE=—X
R —H T AWM Z BN ¥ (Baumal
and Ide 1956 ; Chernev 2003), ZFHk7:#ER&
NWTLT A= Y —=F 2 TOEEIT % i /-
L (McAlister and Pessimeir 1982 ; Ratner,
Kahn, and Kahneman 1999), &4FoARigFEM:
259 % (Kahn and Lehmann 1991) Z &
NTEBLWIHIMRLEDD Y, HEHEEIZ, K
& o 2 2R AN E 1B 2K L B
PO Z, miiizOKRKE S, EHEROEE LR
FIAN—IZ% 5 LV $ER»DH S (Arnold,
Oum, and Tigert 1983 ; Broniarczyk et al.
1998 ; Hoch, Bradlow, and Wansink 1999 ;
Redden and Hoch 2009). —7, % < O8I
£ 2255 0BIUIWEETH D (Chernev
2006), KELMiiz &/hShmMmizins &b
KB OBmWEAICIE, KEABEMCL D6
i Z D50 F L E1EBR S v (Chernev and
Hamilton 2009) & \wo7z, K& 28X
mdfii 2725, L LSHBHICE>THE LD
TRV EVIRIED D S,
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WERICE L, IhO0if7RIE, HEEOR
JPLE DS R 22 & v o 72 [OFLRYEEEE | 12
ENBREERAL TV A2 EE LTV ARV, 72
L2135, BTS00 LE o7
ELEI. HHOKRIHEERHH Y, KT S
VENHDHE L, 37 Ao THRoRER R
DI=DITHIT 2 LB D HE L TR, Ei
M ZDOKRESOERLR L7259, T, BEIC
HONTHEOTEGDR—2t ¥ —THAL
RN oWk E, EH9LTHMLVE
7 B T305OHMETHAT 254 L T,
BEOmMiAORES RLEL1259,

Ko TUFTI, BICKERMAIZARW -
BWERABRREOTIEZ% L, RiEZZE L0
HIEEZ 2 52 L0, HEIESTLN
72HBEHEORERATH Z MG LT ORI
T3, KEMEh 2 ZE L AgE s LT [HRIEN
IR (I2oWT, BFFIBL L LB
ML EAL LY,

V. ERREER

LR RN & 1, P DR E LRI R R
A% 5 R SR I ICHEN TV B X 9 i
ExRVD . — RIS, FIEETORFENLE
BPEHD R R OBIRTDH B, FEIE R ER
(&, TR ORI HE D M O EDIET | & v
YL E T~ L L, REFHIL (R EE
78] L LT, DEEFIE BECLZ2HMO
i fEE 5 1BF7E | & LT, i %R0 55
SR FEREAVTHLRTE R (N
20010 Z &) RAEFEAIIBA, LBAEHR
FA DRI R ORIRE s L, HEE1TET
RRY—T T4 Y ITHRIIORIF T T LI
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HETHLEEZOND2D, £F, ThZh
DD & BRI 78 &2 PS5 6

|. RFEBRFMR (BEZHER)

Wi EORIGRICKE R EMEDOZ L2D
1, Fisher (1930) Td %, Fisher MM
L, BUEHE ERRHEDO ML — FF 75
HIZ BV THGIERE W) RILRICEN SN D
ZEERBEL TV,

L, HEEF2ME OAE X B H R ET IV
%25 (B-2), BEi2BAEHEEAKE (Co)
ZF# L, MEEiA KR EAKE (C1) 2ET
JEZ G =M 0C G PHES L IFIER,
Mo CoCLE FRBIFME T IEN S, F72, B
HEHE L REHEOMEDE (Co, C) 2514
2 B A O H#R % BRI Uo (Co , Cr)
EMHEN D, LT, MR HHRAS T SR AR
EHELTWwRIRECZ, GxohlPHORT
W % KIS % el BT e & SRl AR

E—2 Fisher =Rl

HEEED 1T SN HEE OERTEH

DAL DLE (Co*,CY) &hb, TDOLE,
AP MM OME X % 1+r TEL, r 2E71X
IR, RANRALEN TV T, A
B OB & X PHEBHBMOBETLH L0
T, r EBEERCHTox IMERBLT, £
KOWEBEICHT LI o THLIFTEHEZ
bbb, 2F 0, HWICBWT r BFATFET
bbb BUEHE L AREERORE MG HE
IZBWT, #pIR LA T S (KH
2010)0 2 L C, R M OME X 1ZHTH 575,
Z OHMiRHE % BFACRR L5, SR O R
RABRIHENEEOBRAH L, £REED
BRAMHO-EE LTET I EATES (K
2014)

Fisher O#EZEMREE RO & 5 %A L
L CERIL 72D, Samuelson (1937) T 5,
BUEHE % Co, RRHELZCiEBWIoL &, [H
1% (discounted utility) | &k D & ) I2%E

FEDHR
(C)
G
C,*
|22 (Uo)
- it BEDHR
0 Co G (Co)
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FEND (KH 2010),
#HFIZHDU (Co, C1) It, BIHEHEDEY
U (Co) ERFKHEDHTIFFU (C1) /
I+p DFIE L TEFZS N, REHBOF)H
DHGFz [IEJHEIF p | LIS, OF D,
DU (Co, C1) =U (Co) + U (C1) / 1I+p
E%bo

FFIRHE, HoFEHE2TUIKRD LIS

bR TE S (1A 2001),

Ulc)

Ule.t) = )
(1) 1+

t CBAED B T T ORI

Ulc t) : tRIE SN B IHEKEEcoB5 50 H
Ule) :WHEKECORT

i o IR R g R

(1) i, BH2EHREE L TELTVL,
WEf 2 ke & LTRT L, #HBIxHE 2)
XDrHEENS,

Ue,t)=U(c)e™ (2

(1) K& 2 K, MHEEEKes V] LR
N5, TOETNVIE, BEOEOHHTHEL
K, DFDEGIEP—EEVIIREDD & TH)
FIKEDPRIEST 52 L 2R LTV 5, TR
ETFNIC L - TEENDEREIF, M oH
AR ZEATHIPE & L7228 (R oMk,
B oMY, HBEBROEEE, #515E5—%)
AR T DD TH 72720, SHNEEIE
T, OV ERKILT S LIRSS A
DRFREF 2 HAT 2 H5 17V L LTS
NTE7z L2LENES, Z0%, Z0XH%
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BLHLNY 20 TR BT 70 0 & B S 2 Re 5
iFar, BlEOE FOFTEICH DRV & 2 G
ERCE R 7R~ € ARSIV

1970 4EARLARE, IR B ICK S 5 & 9
ZEGIMAT /=) =DBEE K Woh ol Bl
HMY 2 TR BB R 7OV 2 B3I S B IRg ] T
A, BlEOR FOFTEICH DRV & 2P
a4 L 72 e ¥ O F A 1E Strotz (1956) ToH
bo ik, NHEIOAZM % 3§ IR LA =13 A
ROEB T TR RTINS S 2 g R o
WY TH D2 &2/ L7ze RHERFRIE
WM OREHE & &IPS 2 REMEZ /R L 720
THbo NHIFBUHEDFIG & RKROFIFFOM T
(IR AT B 2 B B8 A 2 B B8, AL
B Ze AT U IR ] BTG Lok L C 2 B v B
BUZRTEV)DTHE, ZOYH, HHH
Hp 5 BAVTRIIICK E 2 MG 2 EAZIT)
BEVEGDPo TR L, HIOB D SR
NN S A2 BATLE) 2 LARE B,
DF ), EFOWE LT TLE). LAL,
DX BGRYG, WER EAFER D O 9
DB EE 2L, FDIHBLER OBRED 9
FHMTE S (KH 2010)0

1990 4F- A 2* & 2000 4F AR A1 T, FEB R
ALY HEIRoHE & 1T 9 FEAL TR
(Benzion et al., 1989 ; Helcomb and Nelson
1992 ; Thaler 1981) &, FEREOIFEEIT % i
BTED L) ITHBIETNVOIBIEZ A D Blaw
HFsE (Azfer 1999 ; #KH 1997 ; Loewenstein
and Prelec 1992 ; Sozou 1998) A3 L 7z,
NS DORIZRIE, (OBl fiE G 580 Bl
LAY FFE 2 FEWWICI Y AN Twb,
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FAEMATZETIE, —EDHGIHRE b OIHRUHE
BETNVTITER T E 2 WRFEHG AR E
FIRIZEET L2V OPOBRERPREINTE
770 WIS & L TIE, Benzion et al. (1989)
DIFZEIZ BT, (1) BBEERFR ORI H
GFIEROMKT, (2) HMEORIIZHE ) HolED
KT G, 3) HMorrs (Flfs L
HE) O%E, 1) WMo BRSOk (GBI L
ERAE) DFRPEE SN T WD, F72#5]
RIHBETLEN L LT, HHEKE (Viscusi
and Moore 1989) % A % /K # (Hausman
1979; Lawrance 1991) 2SHLY) LIPS Tw b,

e ORBNHEIZLY, EROBHAKE
TR, EBEORHBEFZFEARTLETIVE L
TATHRHRIEDBWLPE LY, EEOEGHNT
JETIE, EBROMERT] %R 5 2 LI
L T2 .LH OS] 5 [FFE O BER 2 L) A
N5 EILoT, FHIETNVEBIEORKAZ
ToTWwh,

—F, EBIETNVDOMBIEIZE - T, &K
LR ERAZARYET VT, HHEL
TOHZOMMEE GIHFFRIZ BV THL I
S 72 AU R A D1 0 & A T W
% (Henderson and Langford 1998 : Laibson
1997) . AUMARBIEE 7OV Tlk, IR o3
TNZAE D FEEROT & v ) mEBR %
EL0DTHAH (A 2001)

FLIR T

it
L]

DB, RFZEBLE A O RE R IFRFZE D R
EARTCET, N7 7u—F %28 201
OIEHATZEIX, WAl b ORFHLEL 2 A8
MPOEEMEL RIS S EIETTEH
FOHGLORBREEZEM L Tzl w i
bo THITH L, WAEDORFIRIE, FEBRORRE
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HAZEEDWT, (ERDEGIET NV TIZHHATE
HWEBRHS A R L, S 5ISERFEBELITHIG
TELHFIETNVRRET H I EITXD, KH
HIF O BIERIY LI & REBRIVECIR & v ) FHEE 72 2
DOMFEMENC BT 2HEEZ L7256 Lz (A
2001) o

2. BEIZLZWMOMERISIFART (DEEH

HRR)

DHAIT BT S AMEE G EEE, AT b
SO & 72 BIRATEIR 812 € DA
5N %, Baum and Rachlin (1969) i, /> b
OFERPUC T THB L LT, mifbE, ik,
SRAL O BIREE %2 250 F, 20 OB o BIUHE
HLKEMo2Y, ZhoofiolttRans
EVIHHINEHIZIRET L L LB, ok
flifiDlkE LTEZONDE &L Lz, 15048
L7zt (3) XTH %,

T, _ ARl _V, ©
?‘2 - AEREIZ - V?_ 3
1, 2 &P

T BPUCHETE L 7-KFH

A bE

R i bR

T B

Voo flifiE

L, BRI ETHALENSEL {, b AIRE

2 LT TORERH (D) OWE e LTHH
$5&, (3) X
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A
n_D_% w
Tz AE Vz
D,
&R,
y=A ®)
D

Elebo L7zho T, IR OMMifEIE, b
BRI CHRA LD DL LTET I LNT
X%,

Mazur (1987) &, 2 b 2% G2 BER AT
Fhe& 2 T, FRE BT & O T#
IFAEER & 7% B & 9 e S ar i b T O SR UL
AMETHIEICLD, WEMEEET VR (5)
KOG T ) =85 A =F ZAMLIZET N
2RV ODPOBED ) HOWVTRAEES
X WM OMEES € 7V & LTRYHh % Kt
L7zo ZOREE, ki, DT oRMiEge s
WSS ZMTHD LM L7,

A

= (6)
1+ kD

ko B X B AREO G ER 2 R g R E L

COMHMEBE T VOZ Y, b b RS
(2, AR BRI T UL S &R & S5l 7
BN A8 % M2 3 % /1 (Green, Myerson
and McFadden 1997 ; Myerson and Green
1995 ; Rachlin et al., 1991) %, SERZIZHIEN %
BIRT 5@ = w2 )73 (Kirby 1997
Kirby and Marakovic 1995, 1996) 2 & 0 ¥k
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ENTVE, ThFEFTHEZA, KTIETIHD
BEIZE S THEHBIEF VOKRE 21T - 727128 T
&, FREEIEE TV XD S BUIRBIEE TV
EI)DEYUTH B L ERTIELZ W (A
2001) o

15 1700 FH Bl C I A R 2 — 8 L OE T
B8, FEBITIEEHI S A7z IR [ 3 0 3 B i R
I HE - TS 2D 5, TD XD %R
W7 /<) —2HHT 5 7-DITREI N
DO TR E 4 5] (hyperbolic discounting) ]
TdH 5o MIMELEG R BRI, e R =R
R IR ER T 5 & W) B E KRBT 5
ETFNVDOLIOE LTRB SN (KH 2010),

#FIZHDU (Co, Ci) 12, BIEIHHEDZ)

HHU (Co) ERRHHEDHGFIZNHU (C1) /

I+atDfiE L TEHE S, DU (Co, Ci) =

UCo)+ U(C)/1+atd Zed. MhAIZIL,

I+atoizzy, (1+t)7, (I+at)?/@ &S

FEFELNI L= 3 205H b,

RIS L > TEFE LVBIRER L5 L)
B Ol [RHER EoIEEME] LIPR
A%, BUMAIEG 2 5 2o X ) RS D ST
b,

Rk L7z & 912, 1970 4EACLIRE, E51%0 M

WIS 5 &9 BREGIMHET 2 <) =%
RO o 72bIF 2%, 22 TROHEFIH
PO L7200 MNAL L), %
3, BERE T <) -2 LT, AR
(immediacy effect) | 3 5, #EuF O iz 558
D124 T COEREELHEITEE R
o EBICRHEFRZFHIIL TA L &, K
METREOERIT LV olk, BEOFIG LR
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KOFED N L= FFT7DOYERDTH- T,
EARKOFG L HEKOFEDO L —FF 7D
LA, BRI EAE RS2 D, £
DEWRT, BIHIEET 2 <~V —OM4EREB
MR RIC X > THEADG O bDEEZ LN
%

F 7o, BEEEH T 2 <) —=DAHC D,
PORGIBHT /<) —=DHSRTWE, $1
W2 [ 58R] THoH, FIIIEKLD K&
CEFIDPNBEADD 5, 728 21X, BIEDL
TMEVEBD 2T IR EER THL—TT
BAED 1 TH OB & 1% D 15 5 HOEED
AN TH L EE, FRHTIEEWETIERD, 8
RITIHERVEHFIEPEH SN LEZ O 5,
212 [RESHE] THDo MS BT
ERABEID HRELETI2NZBEDDH 5,
el ziE, BAEDITME 1EHRO 2T M5
AN THB—HT, BHEDOITLMHE 1FEEZD
127X TH S L&, NSRFFITIE
ENEIG RS, K& ARG [R5 8
AEnsEZOLNS, 31T, 7V—3I V7
MR TH D, FEITHELVEMDS, EHME
AR B, BRI KT (K
H 2010)

w{o

Dk, DB A B IES X  HEM oif
HEB DR E AT & 72 [RIEEIC X 2
B OAlifEES 1RF7E ] Tld, & MBI OIRLEIC
X AfiEET 123, SREEEE TV L0 &R
BIBETVICED ) LB TEHI L ZRL
720

—7J7, ML LT, BERRGUIZECHY I
FONTRB IR 2, flifEEH5 e TIE &) %
ZRBDPEV) TENDH D, RFEBED I b,
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PRI O R S OR)F & MR R LT
X, RBEBEF VOB E, ZOEFILO
BIEDRA (kirby 1997) (2 X 0, fFPWTHE
Bbhzns, Fft - BEMOIESHME, BT
L - MR O IR BRI LT, AlifiE s [
TR TR AFIIET VIIRESI LTV
v (1A 2001)

ZO X T, AR, BEEG] &34
Rl HEED CREHEIR FOIEREGHELR EDR
B oBRICOWT T 7e—F32 [RL
NV | (Trope and Liberman 2003, 2010)
MPEH SN TS, KEITIE, ERL VB
DWW CEANC T %o

VI. BBIRL NILIESG

FERRR L~ B OB 250505 | B Dl SE 1 7
BE 2 Rl 3h%, S SR RE S TIZET
ERVRRER OGN ZHW T L 2 L
TELLVIHIERLH-EZAL TS, T2,
FRF M OB 5 2 EBRH R EDEEL,
EEICS S DO THAND D S (KB 2006)

. BRULRLERLE I

R L NVE G &, Ax OHSRHFITH§ 2
[ L~V |25, REBEEE 2 1 Lo & 375 [0
FRAGBEAE ] (S X o T2 EL, ENIZX o TAA
DIFKDOWKFNDORIEDFE > TL B ETH
LD THDH (Trope and Liberman 2003, 2010) o
DF D, AV S DOR RO % T 5 &
&Ik, ZOMNLELOHRTHRL, ZOEMR
DSRFAMG R U % R E T B DT IEDS, KR ASHER
MICEEN TV BIEE L EWEEE T, F—o
HRICH L THOEHTABEPRLZ LV T
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LThHb, TOHMmICLDE, LBAHEEANE
WA ITIZIR L ~ovidm <, OB B EE AT
WIHEITIZER L NI v,

D HIEEEE 20X, RS 2 ARSI s i
KDHKENRED L SVEENTWBEDE W) B
2THY, AL B R0 [ oy ] i <> 2
IR HEE, AEXABEEE, & 2 IR EEAE 7
ENRZEIFS5 NS (Trope and Liberman 2003)
=0, R ~viE, EASHRFEEZAHET 5
5 ORISR L 72 TH Do HERFITH
TR, IR & AR s &
ENTw b, Liberman and Trope (1998) 2
L, BRI [75E (why)] &)
BIZEDLDDTHY, HWKFBHRIE [ED L)
12 (how) ] L WIHMEICEDLLIDTH S L
ENTwb, T/, BRI, Hi,
REER, BESOIRAY, AR, bRy, BB
Wb DTHBOIIx L, WKL, Bk,
e, FERERENY, SCIRMY, EIKMY, TR, H
HEHEEEN DD THL LD ENT VD,

LZAT, LALRBECHEITLILEDH
FICEoTRVWEW) BEIRTO [#F L
9] & TEBWEE] 02200k H S, R
WIEHEE BITD ] L) BRIV TlzE L2b,
ZORF LS LEHUREOMENEES N
%, FLTCHELEVPHRLANVOWETH Y,
FEBFEEEDMER L NV OB TH b, L
AOVHEIEEIC X AUE, A EEER RS E » H AL
LCIEZ0EF LS A EMRT 525, KEHICHE
LT EEHUEZERHT LI )R LW
9o

wIZ, BB EIGORBTH 5 [BUELER)
Rl AR AVHEGRTHHT LU TO LS
27 %0 TROFFOFHE T, FROKES
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ABERLXVOWETH Y, REHEIEK
LRXVOWETH D, L7z > T, BVIFERD
MG EFMT 2561013, FIBORESLD Y
RN ENOERPEHINLZ IR Y, £
IThLEDZLTHoTHRELCHETIE S
58D, 2FD, EWIFRIZEL T,
FIRORKE SHMEEL EINDH, HVRFRICH
LT, HHOBNPEBINLIOTH S,
R 22 12 & ) WSRO N )L 73 7
52 LICX o T, WM 2 i (R IR
FOFEEEE) LD b 7oL 2IE, LA
WCLTWeiiTRe/s—T7 4 b, ZOHNFEREE
REESTwa I bidfFbE LWL, ZOHMS
LEONWTL B, B0 T 5, 2F D,
R OFEB IS T, B L 72D TH 5,
IS ERMAEEGCTEHMHT LI LN TER
Vo JfAT O HREEHE O < D R EHOHES % L3,
HRATRNN—T 4 BETTHIEDOIT A (HE)
ThY, RITTOFHMPLEFOBRIIFIETSH
bo MEHTIEDIFEGRIC & 2 &, FIEHIRFRH oR%
#E & HIZBBITMAT 525, HEDOWA IR
RN TH D, 10 HBIKITR /N — T 1 & Ffi
THEPELIZE W) Z i, FfEEE W
BAEMifE7s, HEOZN%E LRl-oTwb 2%
BT 5, 2LT, KM L TiRITR S—
T4 OHPEDLNZONT, FHOFFHMiIL S
W ERL, BEOFMIBEL LI ERATEHh S,
BIFDHHET HZLIEHYV I HRVDOTHS, L
L, BAOHFERBRPOEZ L L, HRLA
WELER DT ) AT <o BBl 7 & & 85I 2
D, ZNHPKRELZIAMNEL LT EEELN,
—J5, AT =T 4 OAKO B FOE R
WHWERLONE R HIE, RITRN—T 1D
MfEpaxt (BER) OFPKREL LD, £
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NHEHIETEIEIDHY ) B, 2
BL7=DTHD (KB 2006),

USROBUIL i

2. BRULRLERZAVCHESTHMR
F9, BIMEESAGREEELMREE LT,
Lee, Keller, and Sternthal (2010) %, 12

CEIEO T S N, RO E LA
VTHEMEBRL, TPHHELICHES TSN

&, BAR L NV TR Z R 5 &
B L CTwbe F72, Mo HIEE R &R L
NUVB—HTHLEI, IVHFFLVREEL L
HIEEFFHL TV,

F72, ?ﬁ?%ﬁ@)ﬁﬁ’“"ﬁ”b’3‘5&7‘%%’4’;%7{1//\“
VRO L LTk, EEIENEK (vs
ik k) sz\)v“(“ﬁﬁﬂé ot &, HBEHEIIR
HEL (vo. 2FBHICEER) FEICERLZ
S AH B 5 (Trope and Liberman 2000) &
Vo 72HFZER, EIR L NV TR S Rk 4
i, BT T =BS5S (Liberman,
Sagristano, and Trope 2002) & & & 12, 4
2k 4 L (Malkoc and Zauberman 2006 ;
Malkoc, Zauberman, and Bettman 2010), 3CHk
®HFE D WA T % (Khan, Zhu, and Kalra 2010)
EWVo R EVDH S,

ST, UTFTIE afFERSALATHS
[l 2 AFSE ] 1 bh‘éﬁgﬁl/’\ﬂ/fium@kﬁﬁ
AT Lo mdii BT A BEAEZEIC BT

% ORI X B A, HEFE=—X
R —HT AR BN S & (Baumal
and Ide 1956 ; Chernev 2003), EF DA G
PRI $ % (Kahn and Lehmann 1991) 7
EOWEN D B —T7, % ORI X 5 hidi 2
o DREFUIHEETH Y (Chernev 2006), %
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COBPBIZ X2 M2 &P VG L 5
fii Z DWW LD ITHEIRE 12ix, %<
DOEGIZ I MM APHE LW EIERS 2w
(Chernev and Hamilton 2009) &\:o7z, %<
DB X DM PLT LOHEHICE T
FE LWV eV DI TRV E W) IZE D 71
T5, L2L, INSOBFHENS I, M
BEOFBUGESRER R EM & v o7 [
gk CENBERFEL TR0 EE LT
Rirolze 72LANT, ROz ZHT 5%
 OBEAFEIEZERDS, [HE L, T 28 mo
i AP RVNEERE LD D, HL0BN%E
i 2 LTV A/NEERE R ] LR LTE
72 (Broniarczyk, Hoyer, and McAlister 1998 ;
Chernev 2006 ; Huffman and Kahn 1998) 27,
WEhICE X, HEEOBRLIEDS, LB
HECENIIERTFEL T 252 EE LTIt
Vo 2F ), HEEWY Sz, b LI
ZLDOMBZADOEL LR FLOPITH LT, #
MOMLF LIV RELLEELL726F7259,
EVI) ZLEIZDVTOMESREINTI Rdo
72

C DRI L THIZE L 720725,
Malkoc (2012) TH 5. i H1E, HLr~x <
fii 2 &) EICH LT, BRLXVEZEH
FHHEbETEL2200MK T AIKHIC, HHR
BE&AR3 (the abstraction hypothesis) & 23
WHe / LS (the feasibility / desirability
hypothesis) & %2F, K¢S % Z 58 L THIR
L AOVERGR & i 2 4 XL o Bk 2 g L
TWwb, MBS TIE, LDERBRREASE Y
HETE, HReTRwz &y LV TR
Pz, FNOHXHLOBRIREIFHPL T2
CHIWTL, RBWRETHZ LBERT S (Day,

WA

Wiz

Goodman and
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Shocker, and Srivastava 1979 ; Ratneshwar
and Shocker 1991). 2% 0, REBW L L
TRz, wih» R Tiee B2 2 RKT, H
BFIRE b 2 2 o BIRT 5 LB A
SE5. —F, CHIEBESEVHER L, 1§
W EWE LN LNV TR 200 2, &
B 2479 B, BIREHOENTEH T %,
DF), HWEAILRRENObOL LTR
WL, RBTEREMEN DL LTARL, H
LOBIFIZEET 5 &9 K& i 2 2%

xRy (B-30k). EBhE / BHERH T
&, MEBERE & IXR R DA =) — &R
Fo ODHREREEAE W HE L, TEHRR TR
RV LANOVTRIR L, B A RIS
%% < (Liberman and Trope 1998 ; Liviatan,
Trop, and Liberman 2008 ; Todorov, Goren,
and Trope 2007) &5, KREZERZ2S
DFPRNIEN ZIEC b0 —F7, LHERYHEEEDE
WIHEZE, HECT Y 2R L)L T
L, B X0 EH 2 IRFICH LIS

K—3 mEIZBRFICHTIBIRLRNILERICE TS 200K

oo C

Here & Now)

WO ECHT
(There & Later)

'I MR B {RER (abstraction Hypothesis)

|_

{ERLAILERER BRLAJLER
ERIREHMREH->TRAD HRREAFALULTRAS
<O 4k = s il A 4 X2

| FIBATAE / BEZIREE (reasivility / Desirabilty Hypothesis) [—

ERL ~ILERIR BRLAILEBR
\V \
RIBATREME IR A BEL (4

V

<

INSTE Gt A Z R AF
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s, REGmEiz 25 OFRPFUWEZ &L,
NS i 2 % EH T 5 (B-30TF).

Z ® X 912 Goodman and Malkoc (2012) 1%,
el 2 Z T, L XV &2 v T,
WY A OV A XML b, KEIT
1%, Goodman and Malkoc (2012) % #i7E L,
HEHEFE ST S NEBEFEDOD L TEZ L2
7z i A TE 2 RN %o

3. Fir-LREAHRE

)% (2014) T, Goodman and Malkoc (2012)
RILR S, BIEESBEREHCCHEES 25
BT oI LTl bazMy, X0iHEEC
v FLIEMBiZ OV A ZRREL TS, £

E—4 HIEEEI TSNS HBE DR

HEEED 1T SN HEE OERTEH

3, HIEHEEO T S WHEEOREE, MR
L)V, (EHRALER, i 2 RS 5 BEARRT
HroELHbHE, UTDX) RO H»
%% (B-4).

2F D), ARLAVoEN S, REE NI
o oN-WHEFIEHRE S LNV TH
ML, PHELICEES T SN HRE K
LNV CERY % (Lee, Keller, and Sternthal
2010)0 F 7z, WA OEVH) L, R
HIZCEEO T SN BRI 2o MER
M, PRHIERICERO T & 7B H
A2 BARIZAT 9 B 2%% % (Forster
and Higgins 2005 ; Lee, Keller, and Sternthal
2010 ; Semin et al. 2005 ; Pham and Chang
2010), & L CTahdii 2 BIF 0@ 5, RAEE

{EERE (T
S renicHESE

FEhE=(C
BhHOIToNcHEE

EHLAL BRI ELRIL
Lee, Keller, and Sternthal 2010
aEN SR AT {85189
(globally) (locally)
Forster and Higgins 2005; Lee, Keller, and Sternthal
2010; Semin et al. 2005; Pham and Chang 2010
R LS 873
Semin et al. 2005

RER o i = INSTE
Sz Sa il Z R 87 Sz

EEHS: Phamand Higgins 2005; Liberman et al. (2001)

1R : Pham and Chang 2010
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FUCEED T S N IIR & 2wl 2 2 4

K, —HT, PHERCEEOT ONHER
/NS 7 S 2 & G2 & % (Pham and
Higgins 2005 ; Liberman et al. 2001 ; Pham
and Chang 2010),

U (2014) TiE, 2o X9 ZEIEBRES
JONTHEFORBZ R L, RHEEIZE)
BoOU SN HBE & PRHIERICERO T 5 h
TZHBEFIZE 5T, WEBPED XD OB
BEo & &2, RE i 2L 0D, NE%
wndii 2 2 L OO NT, IAEEFHOWE
WX DRRETL T do

LIS, anfii 2 BIFITEHT A &, Hido X
), RAEELCEERO T SN HBRITRE
Zehndii 2 2 EH L, THESICEERO T SRz
T /N S il 2 2 U3 B IS %o

&), B-3X0, fREEAIZEROTS
N2ZHBEFL, MBSO & TOLHW
HEEASE W E &, B LI, FEBITHE / PR
DD L TOLHWPERE N L X2, ZOK
& Zeandii 220 5 OBRIUSHZ R H0 5 &
ZEroNb, 72, PHEMICEROT SR
HHEAZ, MBSO b & T oL
MEnwe &, b LI, EBWEE / B O

b & TOLHEMYEEEINDWE X2, ZO/MER
M 220 5 OB EREEZHO L EE 2

bk, T, KHIMEEST 5 72HE# I
ZNEN2DDGHD T N Tk b SCIAE
D DIED D D

212, RL L R HLBICIER 5 &,
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