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"B &77> kDoAY (Self-brand connection) s (&, 72 REBEX 77> RXEBTHZ2ECE

BTV RHETH B, AFARTIE, BSET Y R0ODRHY %,

kBh, TOFEEHOMIZLIC, 72,

WA T NILERET 22 & HE

BSE77YFD2u0 ) IE, RRICE->TEELIZCL,

BILEBENAE(CHREE L DI EEBEONII LIz, RETI, £7, SNBICRMNO77v>av7y

FYRDEEEZRETT IV PICHT 2 HMES LOBERRZRIE S /. RIC,

Z0T5 Y EHES

DB T 2EH, H250E REEFICELWTEZCERBEINTWE TS Y RTHIEWVWSBERE,

TAVIAIVDEEFE LTERRLIZ. ZORE,
EBRICER L, £7-, £E%2SRBT 58], sRLE,

EEEXSWBISLILT, BBET TV RDODLHY

WIFNIZEWTH, BEET Y RDDR

P IREENEED2MRER O b ofc, —H, HOT IV Rl (LT, AIRRE,
Tryraryik) BRRICE->TEHLETC, BEEREOBEEESVW. LD h o7, ERTI,

B2 &7V RDD2%HY,

F—7—F

BET, ZOBOT T KFEOKEIT DL TR LT,

TSV REE HSETIYRDD2hAY, ENEN MEREG TLXF—-Y

1. (LI

HEHFIZILIILIE FEDTT YV FRA—
H=IIR LT, HRBWANZR-720, fii
W RWEELZKLAZDL, ThaxFITANS
LR EL, TOEHBIINIHKT 5 H
LWnHE, TIRAvETIRA A= VI
CIIBL, FSWHTAHIIZZLSDLWT
SYREELD, HHVIE, HErLHTHY
EHMLHLTCWR LI RBLER LA LIZEEZ
LNTWVD, 2D L) RUFENT T~ N,
[HE & 79 Y FO 2% H D (Self-brand
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Connection: SBC) | (Escalas & Bettman, 2003)
LI, SHICES ETEZ L OWEFEOEHR
ZHDHTTE 72 (Park et al, 2016)

SBCi, MEAD 7T ¥ Fa HOM&ICHE
LCwAHE (Escalas&Bettman, 2003) ] & %
Wik THC L 75 ¥ FEOR CRRAK, BIEH
# (bond) (Park et al, 2010) ] & EFHE N T
Wb, SBCHS 77 ¥ FIIRICBWTEEH SN
T&7:HHNE, SBCAMEEATH O FHIK T
HLEZEDVRDLRSTVDENETH DL, KA R
RIS BWTC, SBCIE 79 v Faf vy 7 1,
77 v FIEHEXN, WHEATE, »20I3HEmN
%7 FAIEFERALEDT T FEETH%
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RAETLMEVDH S EDPEIFEIN TV S
(Batra et al., 2012; Cheng et al, 2012; Loureiro
et al. 2012; Park et al, 2010; Park et al, 2016;
Swaminathan et al, 2007; Thomson et al., 2005;
Zarantonello et al, 2016). L 724> T, 423
I2EoTiEk, W2l LTSBC, T4bb, HE
HL7 7 FEOMOMEBIEL T L v
YN, BELRY—T T4 VIR ETHL L
FZ 5o

LA L7%&d6, SBCHIZETIE, SBCOEHSIC
DT o72b D (SBCA T HH DO E
TR 7 7 FXBATE 2§ %2R L7z b D)
WEFE L >TEBY (eg Cheng et al, 2012;
Loureiro et al. 2012; Park et al, 2010; Thomson
et al, 2005; Zarantonello et al, 2016), & ® X 9
R AYSBC &2 3L T 2 20 & W ) B2 51
HE VRS EI N TRV, SBCOTRRICE
LTI, selfcongruency (HC. & O—EM) =
delightful brand experience (FXLW7J ¥ K
RER), trust (FH) 7 Dbk 4 7 ZEH A
ENTWw5BH (Grisaffe & Nguyeni, 2011; Park
et al, 2016; Roy, Eshghi and Sarkar, 2013), %
ol EZiEmMeErHmENn T WERETH
b0 HBHVIE, MAERLED LI %, i3

& o TUI AR R FATE N D W Tilkam
SN THB Y (Roy, Eshghi and Sarkar, 2013;
Swaminathan et al, 2007), &A% X v t—
SSBC % B 6 % M EDEFBEN R LI H S 130
RAAThIN TR,

Z ZCARMISEIE, RS T Y P u— VI EER
R=FT T4 723 a=r—arilioT,
SBC & #fbd % 2 L 3 HED &9 A IOV TR
ATarzeblio v—F 74y a2z
r—3avidix, TLVECMRMEREAEZIZT
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B, JEEHTHOTUE—Y a VICELET, A
IR H L, L L, EFEOHEFIIHEE
BEDN% < 0)%’]%’@’: 7 =7 EOEHRIZHE S T
w5 kw9 A (Riegner, 2007; King et al.,
2014; Kudeshia and Kumar, 2017) % 5 ¥ %,
KRG TIEF v A4 V=TT ZEEE N3
FELYVDF 2, AT VNV ORFHE
U H LA TZHETSBCO EANR SN S 5
EI)rERETT 5 (RETEEEL, Figure 1)o

sl [ N AV 2 Vs VAV = 8 1 |
L7728 EALZZSBCA, 79 v FOEE

Bz FPHT R REFFONE) NITONTH,
PEE T 24T o 72 (WETERE2, Figure 1),
INFTOSBCMETIE, MAFEDT T Fi
xt9 % SBCAEHi &, 7F v FIEE I T 29
HEAORED S, SBC & HEATH & OB % 55
W3 2b00% 007 TORE, SBCIZEEE
TEOBMNTFHUERTHLZ EP—HLTDH
Ao Twb (Loureiro et al. 2012; Park et al,
2010; Thomson et al., 2005; Zarantonello et al,
2016) DA, ZHIMKNE —E L L2BH
— MM R R BGE L AR E E X B RETH
590 DFY, FITHRESASL ZITHE, SBC
WENWT T Y FOMmER L IZEW W EKL
@?WEWOQET%5 LaL, WisETDH

EHEBEIIZILINTV S, @Jz ¥, & SBC
DTT Y FAORME WO HEY EHBH L)EIC
T 727, BRI IES 72 AR FIZOT T
7T Y FBOFEFZEMIZLIK LD, Hnl
WZOWTEREENTI Y FAZH S 2 &I
BV AR L7, SoIRBICEBT 52 2
Hbo SBCA, HEMTEAVIZL WT TV
FHMEICTH A% 5L, 20X BRBICEINT
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b, IKRELTT I Y FAZE) L WIH TN
HrANBTHAH)o —HT, b LSBCAHHER
A & B 2 2 TR T Vs % 7 T~ FEFifi
Thbuo6IE, —RHEINETRIEICE >TED
RRDEGE D, WEEATEZE 2 LAk A<
LAhbLew (0F), 79V FBEH-
TLE9)o SBCOMEIZOWTHFELED D
72l bRl X9 A — R 2 SRS
XoT, SBCHOMWHERICY 2 5021355 F %
DB, BHHVEELEEEZT RO EAS
CLREETHS ), N, KHEOE_D
VY —F 2T AF 3 Thb, KFFETII,
OIS 2+ > 54 =B Y VRHEOER &
oz, iLFEEBHT L0, ZRL72%T, SBC
N7 7Y FEHBERICG 2 5 BOREEI 2]
By %

ARIFZEIE, DTO2MICBWT, s &
DCEBHNLZEMPHRHETE 2, $TH—IT
SBC % b3 % 720 O BARI FiE 2 B & 2125
%2 &T, SBCOHIK (FBATER) 1I2oWTH
LWHIRZRMT 22 kb, ThETO
WZET, HCLD—BHERHEII LW T T ¥ ik
Bre &, Kex B ASBCOFHMINTH 5 2
EPRIBEIN TV B A (Park et al. 2016; Roy
et al, 2013), ZOHC & O —HMEDRHR,

-
—

Figure— | EMHROIREHRE

BHIXLWT I v FEEE, oL Tudn
BEIZHOTIENPHERENIERRFTTH-
720 SBCZHALT A X vt—Y (W) ZHE
THILET, HEENTI Y FEOMIC [2%
A (#) ) ZEL B0, E0L) Rk
AT 72 SN BN D B DN, EOEREW
LTI ENHRL, 51T, SBCHHES
DWEHZ B BELERTH D Z LITT T
L7280 7275, SBCEUMALT % A v =78
WAOENIHRDBZET, 790742 7I2B0WT
ED XD RIEHIERE 21T 2 1XSBC 2 AL T &
BDPIZONT, ISR E DR L = 5o
BIZ, RIWfZETIE, SBCE 75 v FolEH
BHEDBEIZOWTD, Fr LA Rt
%o SBCOSMEH BEICH 2 28I o WwTid,
CNETIEOMBRESHEYEL FREINTE
2o TOHMMEZIER T 2720, AWFETIEA
YIGA YAV VI Lo TH LWEHE -
Z, THUIL->TSBCR 77 v Niilinse 9 %
b3 2 &GS %, ZHU2 X > T, SBCOME
SIPEICBIT 2 LVWALR 2155 2 LAk S,
Tabb, FHRBEHICX > TSBCIZEA LR
Tl ), BLY, FBHEHIZE > TSBC
DR B2 PP T 52089 2
IZOoWT, FEIFWICKGEET 50 v T4 V=4

e -

Do

EATAyE—TN
SBCEEHBHM?
(#RE1ER7ET)

SBCO T A%
WiRIZBEH LI EREM ?
(H&5E1ERRE2)
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VUORFICI o TH LWEREZNINT S Z &
T, SBCOHM, BIOTFHMHANIZELL VD
THhiu, SBC ot Ry 2 &k,

ARDERELVETHR

. BB¢7 7Y Fn2%4h Y (Self-brand
connection; SBC)

SBCIZ, Hizko@E) [MEA»TZ > F2HC
BEEISHE LT b (Escalas & Bettman,
2003)] TH Y, Pl BB NE HED
7TV FICRHLTEANRSELEZRH-720,
77 Y FEHTOBIZEVFEYRDH S L) ITEL
72D LTCWaIRETH D, SBCIE, FiE 0B
R THEbON IS TIER L, B L DI
BOWTHEELHMEL LTHERSINL TV S, Bl
X, SBClE77 >y F-J)b—=—varyv7
(Brand Relationship) ®—&kJt & L SN T
% (Founier, 1998; Park et al, 2009), Park
et al. (2010) &7 9 ¥ F~® %% (Brand
Attachment) ZfH 3 5 & & L T,
SBC & Brand Prominence (75 >~ F®EEIME)
D2ONHDBERRTVE, F7z,
et al. (2005) 1%, Affection (f§%%), Passion (I
#4), Connection (D% A%Y) ; SBCIZHY) @
BKRIENDT T Y FNOFEHFERZ T —Th,
Batra et al. (2012) (% Brand love Z /i3 % 1%
SO—IE LTSBCOFEZIEML T\Wh,

WENOBIZEIZB VTS, SBCIET I ¥ FD
8T F = Y AN BT 5 EELFHETH
LI EDERBEN TS, WEEIL THOE
DEHoTwb] 77 F (FBSBCT T v F)
WKHLT, Bw77yFaf¥) 74 %mRL,
FEBIZTDT 7 Y PR T 2w ieiEs s <,

Thomson

41

FICRWZ Fa3I2HZRALDY, HoHW
X, 77 FICH L CHENRERIIAE - 72
BXIZIZ7T 7V FRFHH)EIZTHILEDD
7o TWw 5 (Batra et al, 2012; Cheng et al,
2012; Loureiro et al. 2012; Park et al, 2010;
Park et al, 2016; Swaminathan et al., 2007;
Thomson et al, 2005; Zarantonello et al, 2016) o

TOEHITHTHL L, SBC L dbkAe R EE
W& L B AR, LHRXETHDLVIERT
HENPDIHIZEbLNZ 2L L, LiL
LS, TOMEERAEICTLIIEIIEED
WIFE2s 2 NTB Y, FlZ1E, brand attitude,
brand commitment, brand involvement 7 &
OHEME L, (SBCEEL) 77 Y F D%
HOENPFEIEEINTWAS (Park et al, 2010;
Thomson et al, 2005; for a review Park et al,
2009) o

2. SBCZFRTIH=

7TV RIRT =T ARED D DI
THbHZ ERMBNASBC7EHS, TlE, SBC
BNC X > THELEDES D D SBCOTFHIA
AWGETLFETiR, BC L o—E%E (self-
congruency), BEIX L7 » FKER (delightful

brand experience), i/ (satisfaction) (Roy,

Eshghi and Sarkar, 2013), & %\, e
#BMb (satisfaction/differentiation), HEEERK

(self and social goals), #2431t (socialization),
BAE M FC T (Emotional memory) (Grisaffe &
Nguyeni, 2011) 7 E O &ASSBC##EL 2 &
MR SN TWb, F 72, Park et al. (2009) X

SBC 5t 2 720121k, HWEHIC [ZDT5
Y FIFAOEEZLZHCHE (Key aspects of
self) Zi7-L T NB] LELEELZ LN
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EELHLTWwb (Park et al, 2009, p387)o
Park et al. (2016) &, 7°J ¥ FAHEHIC

t%?@ﬁ%&@SoKﬁﬂLtoﬁﬁba
(DEnabling (H&EEZ O, HERLZLEL
2 %), @Enticing (HEHZWILE S, BE»
SRILEE 5.2 %), @Enriching (HC % %4
fLL, ELDORPYVRATA I AEH25

3) Thbo
L LA 6, ZhHoMETiRiis sk
ITHE R AR SBC 2 3 L % 222w Tid,

THCFREEI NI L IE A VR TH L, £
COWRITHEBEOMEIC L > TRONIZT—%
%ﬁ*ﬁt ZOMMEY 2TV B DS, HEH
FREH LA TG TH L, T2, FHIRE
Ebﬂ%’]ﬁﬁ’%?aﬁﬁ‘ﬁ_%@&“@ X, Fok)hic
FTHIESBC 2 b TE 2 D, AR R
ICZ L, 2& 21, B L WiAkB2SSBC %
DL EDbRPRoTYH, T, TAGRIEHREL Z
NIEMEZIL [FEL ] EEL20H, KK
ELTAHTH D, 7T~ FOBELZL EOWRE
MNSBC % 8 5 & ) WF% (Granitz and
Forman, 2015) %% % & ® ®, FiEM 7 GEHL
3O THRLN TV S,

3. SBC%afbd % ENEH

ZD XS RPT, SBCHE F 5 5% FEEIC
X o THE L 72D H Escalas & Bettman (2003)
Thb, Mhidid, EREFEBIZL-T, SBCO
BRI BV TIIEREF D GEEL TnD 2
LEWLPIC L. SORFZETIE, EBRBmE
BV OPDT T Y FaERREN, TDT T
YRE THGOMET A7 Vv—7] BLXU [H
GOFB LW V=T X 3=, Lh
BWlinZE) 2L ) bz, EFo
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KR, EBRSME L (AP HhES %7V —"7
DAYN=DP o TVWE) T T ¥ FITHL
T, [AGDPHBLEWTV—T] OX 28—
PoTnwZEI %77 LD, ®HWwSBC
EE L2, ZoREE THSPHIRT 5/
LwZ =71 ofb iz, THGDHEL
ZZWERATWE V=T RLEEM) /TR
L7zweEE WV —7 GEEENTIE W
M) | THEE L7Z2HGETORMKTHY, &
ZHRERMORX N=HPEHLTEI) BT T ¥ FIZ
L CEWSBC St Sz, CoRIL, £
FHI~OFFHAEALE (797 - e 282y

7FR) DA% ST, MEMHCBIZ RO
1L (AAR)THHOND Z LD TWD
(Escalas & Bettman, 2005; Wei and Yu, 2012),

ORI RP S, 577 Y FIZHLT,
[BAOFET 2HEREB X OELERIZBWT,
ICHHENTVE T I FThHEH] LFBMT
% Z & 7)8, Park et al. (2009) 2585 & 2 A D,
(2075 Y FREZEZHCMIEZH72 L TL
Na] LVHIFMCORBEDELEZ DL
BHEKL7EH 9, DF D, SBC % HBEHIZ5RIL
T2, [TOTI Y FiddbkizrmET %
Bl (BhalzENRLTWLER) TR IS
NTwEd k] tw)fiwebh25628T, 7
7Y NPHCRMZTHETH L LHkSES
ZEDVERMLOREEEZ NS,

Park et al. (2009; 2016) 1%, SBCxHH 57
5 v K Offizs % (D Enabling, @ Enticing, ®
Enriching®32IZ#H L TW525, THHDF
DY TILLHEN TS (R OEF TR
ENTw5) | L) iBanE, $IZB@ Enriching
(HCZZMLL, AL DOOLNFY R AT A
F2AZH725F) ICHENREEDN L, H
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GDOTT Y RERPIE LW &%, HAE DA
B AYVOARARDZOTI Y FERHLTW
%) W&o ThEr®, TR, HAMbE
EOBRPoTVBLEWVIEEEZD -6 1LTL
N5, THEREEC, ERIEFICETE T T~
F#RH 11X, OEnabling (H&EHZZH-oF, H
BRLELEG25) R Cmmmm(ﬁﬁﬁ%ﬁ
RS, BhSRhEE5.25) &b Mg
v, HA LR Lw%<@k#%mbfw
EWIHHEFEIR, TITYRONRT F—< A
FTHHREZLHELTT I ¥ FAOEHE A 72
5L, TV FNORELET L7259, L
72ho T, THAOFBEHRREERTEAL
BHAZINTWS] L), 32077~
FX_A7 4 v bEi7ZL, SBCICEENT .30
Lyica s,

4, AHEDIRSE
VD EkoimzsT 2, AFETIE 3 DOME
R L7z

Rt s/ FEEMICBWTT I~ K8
BHEN T Ew) ERICHEMmT L&
T, BfmdoaiE kX, SBCAE T S,

FrlE & RE LB ASBCIZH- 2 58
DWTIE, HEMEOBO I X o THES
N5 EehbhroTwb, HLELERK (HC
Al & D 7o v &) BER) I REER TR
ENTWBET T FADOSBC#* HH, HOETR
EERE (H %2 1E L Bl L72vy) I3FTE 4
THRHAEN TS SBC%E E® 5 (Escalas &
Bettman, 2003). AMFZEDOFEBESMNHETH S H
AN, WHEANHERTHOESBHR RS
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ERFHLENTWD 20 (dEil&E A, 2000),
ARFZECTIRITBENICBITS 7T~ FOFH
Jihs, REHENE D S, SBCZ R L E % F
DB ETFHRL 7z,

REE2 FH 1 ORI, REEBE Y ST
BHEHICBWTHEICA LN,

ROWF3E, BATHIROA OB TH 5
& ]Ik :,%®%%®ﬁ@ﬁ%%ﬂ¢5%®f
Hbo JATHIZETIX, SBCOEHEENOAE
FHHARTH B LD R LTé‘fﬂ."C%ﬂ
(Batra et al., 2012; Park et al., 2010;
Zarantonello et al, 2016)s L2 L7256, %
COMAENT—REHORET -7 IZHESWTE
D, WRRICK B2 EEEESN TRV,
ABFZETIE, [E /N EFIZBW T2 S
ADNIIZDTZ Y FEFEHLTVS] v
THHICEM L 72ERICBWTh, ZhE TO
JelAARIC, SBCAVA RICHEERZ T3 %2
) EBET L7z,

RE#H3 FrlE/KEEMZBVWTT T ¥ K
FHINTWD L v fHHIC, %Ml % 5,
Hefih U 7=, WG ORERIZHE VT, SBCI3NE
HER & IEOR M % R,

W2 DBEHZH 72 5T, A5 TIE, SBC
DIE», O77 Ko7V A5 —7 (Brand
prestige; Vigneron and Johnson, 1999), @ %7
Hin'E (Perceived quality), @7 7 v ¥ a »
(Fashionability) b pfgCillz L, BHEEX®
TR E LTHHICBWTEEB L, 79V F
FZEICBVTlE, €087+ —< Y RIZMDb S
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B LEKE LT, SBCUAMZ R RE O
aPRHINTE A (Fl 21E, brand equity
(Aaker, 1991; Keller, 1993), brand personality
(Aaker, 1997), brand parity (Muncy, 1993),
brand authenticity (Napoli et al. 2014), brand
trust (Li et al, 2007) % &), L7zA%->7T, SBC
DA% E LIEHEX & OBEZ 53 5 DT
AT THAHEHRL, SBC &I oM
LT #mc3o0EH (D75 Fo7L
AT—Y, @QMEWE, @7 7vvas) &
Wit L7z OT75 Y FOTVLAT—V] (%
DTTYRFEAT—FADVEERET L
&), EBITHIRTT I v FIEEOAE R T
HWTHsHZEEHEINTVS720 (Baek et
al, 2010; Belén del Rio et al, 2001), AHFZETH
MEt g & L7z 512, AFSEDERBRTIZ 7 7 v
Yav7 Iy NEEME LT RIFTBY,
LD DT VAT —VIIEER & o BN
WEFHILA. @ THRME] &, 79 Fx
AT A HERTOERLT T ¥ FOfififi e LT
Wy EFshTBh (Aaker, 1991; Keller,
1993), 2>, SBC® & 9 7% B A2 I&IF W
RN & MDA E LTHER L. ®
[7 7y va ] %, RFEOERIIY |k
M7 7y a v T Iy RTHLEI LR
5, M7 7 ¥ NEHli & O E B & BN
WEBE LTIy ba— v 50ENH B EH
WrL7zo UL 3 ooMEriEENICS 2 55
BIZOoWTIE, FICKHIZZTY, a¥ ba—
VERE L TEFVIHERA LIRE WIS 2
72726
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W1 ~ 3% M 5720, #NOKFEE
G & LR ERZ AT o 720 EBRBINE 21
KMDT 792 ar7TI v FORE ZIRL,
SBCX 77 v Fiflix & (Time 1) L7214,
WMET T FIZOWTE BTt vl v~
Y ORFEEIRL, MESBCET T VK
AFAl 2 % L7z (Time 2) o

ERHHELT7 7y a7y P2
EFWFBENE, EBRSINETH 5 RFAAEITE 5
'CE{‘ T, BEAVREZR PR/ ME XS, F

L BLREDBIZT IV FITHLPEVWEZEZD
hf:f:&)“c“abéo 7 FaIDWRIZBVWT, M
TR B Al TR 2 B 2 LY LT 720508, FEER
2B OMG-255 <, EBRIBIERZ AT %
MRS 22O THEF L s hTn
% (Laczniak et al., 2001)

Time 2ICBWVWTHRIRTEF v IA4 =AY
YRFIIOWTE, FTREHRHICBWTIE[H
KTANGDD LI VH ERERR L. —H,
FHEENMEETE (A5 T2HR-TCERT
FYRTHE] L) EMERR LAY, R
ZIMEIARANTH 72720, THARN] EHT
BENTHY, (4507 AN ZEFIEER &
%5

. EBREsmE
%W@k% M) RFE2THTH -T2 (F
604, V674, Fili18-225%) 0

2. AERE
20164F 1 HIC9EME L 72,
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3. Fme
EBRBIMENA SV THT v arTTv
KO 7% A4 FO7) v b7 b ZEU L
I FAZZ R, BMA (Time 1) ~HI%ET 2%
Xoko7 (EMEHIZKE 1) 23K). ¥
RTOZMBOEERT MR L, MK
(Time 1) ZBUX L7288, ¥4 v=<HT v
RFADT) T M EREA LTz, PO OER
ZMEE THARIZESE VA8, ishs 2
ETREHATHAGDNHESTETVWDET T
YRTHDB] L) BEVPBRSNTD OV
bz (TBENSEMN) . K0 EFROEBESM
B, A7)V T78ODTI Y FTHLH] Lwv
I)BEOEEEA Lz (REENEM) . £
D%, ERMMK (Time 2) % FA LN S 272,
A o o B HEFRERT Lz, FBo
BH, EBROBENB L OKERICZOVWTHIZ
11572

4, BRETRAELIEE

Time 1 (4 ¥ 7 4 Yt FEfn) B L0
Time 2 (F ¥ 74 YELHHEME) OEMKE
OWMFHT, O[77 Y FOlHEEN] @7
5 v FaHili) Z2WEL7. @ [75 ¥ FaHl-
TWBNE)H] 1, Time 1 DA THIAT,

O77 Y FOBEBEN : [Z07 7 ¥ FelE
ALV ERWETH? JE v wIcH LT,
[REWA LIV ~ &AL v
D TERETRE L7z

@77 v FaHiiofE : SBC(AIHH : Escalas
& Bettman, 2003)", 75 » F 7L A5 — (23
H ; Baek et al, 2010), HIHEME (3IHH ; Keller
and Aaker, 1992), 77 v ¥ a3 v (43HEH;
[TV [ AR [ZF L) v

45

ZlTBLeNZD I2onwT, [RZEZHES ]
~ [&L 2 Bbhv] o7 BEERETHEL
2o B, TRTORNEOHEHHIZOWTIX
Table 1 DR F5H DfERITTRT o

@7 Y FRHAl->TWAENEI D 1 [HIS
W], 2 TR TG Hs], 3THR
{HIoTwB ] O3BBETIE L2,

IV. #&R

. ANKRT—%

FEERTER L7 9 ¥ oW TR O R
BMNEL, RENTF VITA V=TV VL
DWNEITHEEZ TR, HEVIE, Batio
RS HEHEEZONDL, LT, [
DT T FefoTnBEN? ] Lwv) it
LT, 2[&HNEH->TWA] 3TXlMoT
Wh ] ERIBLIBEON SR L (4
Bt R A¥11844) o

2. 42075 FEENEF

77 v FEHli & L7z 125 H O g R~ ol
AT LT, #EREM R F- 00T 24T > 720 Time
1 (FedH#filar) B X O Time 2 GeFHEmME)
TH UR TSRS L2720, SR N Rk
MR FEE L 720 £ DR, Table LIR$ D,
Mg L728) D4HTF 23 Time 18 X U Time 2
THERR T & 72(4%(96)=197.92, p<.001, CFI=.95,
NFI=91, RMSEA=07), EEMEHRES L OH
BB WEZ R L2200, TNHDIHE
HoOGRFHIZE 5T, [SBCL [TV AT—
V9, TRRWEL T77y>ya ] ofnz
"t L7z,
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L
Table—I| 75> FEHEDEIENEFAHTOER
Time 1 Time 2
SBC(BES&ET S Y FODEHN) a=91 a=.92
D= IhES .88 .88
Bo5LNERD .81 .88
BoOICE>TND .79 91
BoE2aNf-TNBRLAT S .86 75
T A7—2 r=58 r=.68
AT=H BN .73 .76
BigCEd .79 .90
AREE r=67 r=.82
RENMERTED .70 .83
SeElC .96 .99
Jrwyavutt =91 0=.92
U ALRN .90 .89
BLeniz 93 92
AL )wafz .86 .86
oy .73 .80

3. RFNBLV20KEE: #5101 YBEAD

EMIZE375 Y FFFEO LR

WL (F ¥ 74 Y ELHEAN O T SBCAYE
%) BLOKRIHZ (RF1ORRITKE L
XD LHTRERICBVWTHEICASN D) O
FED72%, SBCEEIZOWT, * ¥ I 4 viddh
N (Rl / Bl th; BEBENEERH) x #E
AR (Fri@ 41/ R LM, BB M ER) ©
REFBOM 2 LG L7zo TORE, v I4
VRLHEA OO R R STz (F(1, 116)
=11.20, p<01)o HEMMEMOFRR, BL, &
HEHZAETIE R d ol LaAo T, FH¥
EEI2AEER > Z B DT, HOPELY) DD
LHERIBWTTI Y PP RHASL TS & W
I TS 5 2 & T, SBCRMA  ER L7z
Dot TORRIE, RFL &L
55D ThHAhb, L L, k2% LFed 554
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PAERNC X B3 HAER) 33 Sk d o7z,
B, FEOGHZE, TLAT—Y, MR
H, 77 v ¥a ORI LT HEHRWIC
FhiL7zo ZOMER, SBCE AL MUY=
DRERPES NIz F ¥ T4 VEFEAOEMD
FRROARDELN (FL AT =V F(, 116)
=79.05, p<O01: %0 4% i & F(1, 116)=109.57,
p<01; 77 v ¥ arhFQ, 116)=5530, p<.01),
WM O ERE, B, REEMIEAEET
Ehehrole L72A->T, 7VAT—, MK
WM, 77 vy a yEOFHICELTD, KE
£H, RERMZEDLT, + 74 VilHE~0
B X o TER LS L5057,
#Z7T,SBC, 7VAF—Y, HIEWE, 77
YarvloRE0I L, wIhRLF VT4
VIRFANOFMIZ L o> THBEZ TR T o7z
2 (EHL72A) Z2HGEL 72, ZhZhofio
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Figure—2 # > 54 YEFEMBEDOT S Y Fifio LRESL

1.6
1.4
1.2

0.8
0.6
0.4
0.2

FAEASCERT M E, Time 2 (Hfil#)
A5 Time 1 (Fefilii) 8% WA T 52
EIZE o TRO, TR L, 77~ FiF
filiOFRH (SBC, 7V AT — 2, MEWE, 7 7 v
Ta oM BREBRENER) x #EER (FriE 4
M/ KA B 2 R) OREG5 BT %
FEHEL 720 ZORE, SHHAEMENIC L 5 E
A, REEHIEONT, 75 v FEHliof
BUICX 2 FRROADHE L 2o 72 (F(1, 116)
=12.79, p<.01 ; Figure 2), FHMEDH;E, SBC
i, TVAT—Y, MEmE, 77y va stk
LHART, FAEGVPERINS o7zl b
MWbiroize TORENGIE, SBCIE, flio 3
DOT TV REHili & T, BEREHIZBT S
RHOEHRITMNTEEHE DI W, T4bh,
BENTH Y, FHBIEIRIC L > TEELZ 2T
(W7 IV FiHiliTh b EFE R D, €D,
B4 ¥ T4 VRFNOFMIZ X > T
bEALTEY, LAad>T, PHRE#RICE -
THEZZTRTWT IV FiHlich b L% 2
BT ENHERD,

%
é&

23
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mRZEEH
OFFEE

4, {RFE3DIREE : SBC L BEEER DR

W3 (v 74 Vit~ o, Btk
W /7 ORE B W TSBCIZMEE X % 5 5
MEEFED) ZREET 5720, WEENZ LR
R E LT T VR B Lz 4 v
T A4 VRSN OB & Bkt <l UK R
EMELTHBKEZAT) 729, Time 1B L
Time 207 — % T EHEFIFEIEGHT 2175 720
FAZRL, SBCIIMZ, TVAT—, I
WE, 77y varvERALR

FEF, Figure 3BLU4ITRTED THo
72 (x*(112)=221.04, p<.001, CFI=.95, NFI=91,
RMSEA=07). ¥, Time 1 (3filiFr) 2B
Tlx, SBC (=48, p<001) &7 7 v a vk
(B=44, p<001) 2SHEEEROA E 2 FHIEK
TdH o7 (Figure3), LA L, Time 2 (#filig)
IZBWTIE, SBC (f=45 p<001) (dfksk &
LTHELRHHERTHL DD, 77y s
YHEABETEELRY, DYIZTI Y Fo
TV AF— (=31, p<001) 25F 5 7% 3
L L 7> 72 (Figure 4)o 5B RE 5T OFY
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Figure—3 #3541 »iEEEmET (Time |) OBEIROFARE

(***p <.001 **p <.01 *p <.05 Tp<.10)

Figure—4 #F> 54 yEBEME (Time 2) OBEERROFIR

B = .4d4xxx

(***p <.001 **p < .01 *p < .05 Tp<.10)

Hix, Time 112B W T Time 212BWVWT D,
SBCEBEMOAE L TFHUMHNTH S Z L Z2R
THDOTHY, Lzhos TRE3IT s,

V. Z&
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AWFEX, 77 v FiEE 28 EEAEHT
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Hreashsb [HCET TV REDDLRDD
(Self-brand connection; SBC) ] (Escalas &
Bettman, 2003; Park et al, 2010) (2 EHL, %
DEINEZBAT 2 LFEFFIZ, W2l LTSBC
RO TT T ¥ FifEZIET 55 & v 9 i
WZDOWTHRE 21T o 720 RBFZEOMNAIL, K&
T2 EUTO3IRICTEDOLNS,

(1) SBC%Zi&{Ls 5H5%
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AWFZETIE, [HEREFICBNTEZ RS
NTws] v EREL5 252 LT, HEE
DFBT 7> FIZd5SBC% EASIESZ
ENTEDLZELDWHLNIC R 72, FTRENB
FORLEFIIBOTRHENTWET IV F
REAEIN TV LA, SBCAREWI Lid
FATHZE TSN THE Y (Escalas & Bettman,
2003), AW TIE, ZoOfE#MELIIAL v~
Y vREE LTHERICRKETSZ LT,
SBC% LA LN NE ) P EMGEL 72 5
Bofik, iHEE2ZMY 52 L TSBCHARE
W ERATEZ VDol Tz, SHTRR
ShpERENNZ, FEER (HA) THRE
£/l (1 2V7) TH, SBCOLEFIZEZ5%)
REFLTHHZ L O Gho7 HAANZHD
EmEREM (LIl & B A, 20000 S &5
FrgEICBVWT 77 v ARSI TW S
(HARTAR) L) MO, REEHT
FHINTWE (7Y T7TAR) Lwv) ik
LD BRRPENEFM LD, ZOEIRS
Nro7z,

(2) SBC Lt EEERIDER

SBCSE H B O FHIK TH % &9 AT
RAEBRTLHL DT, SBCIFRNIZ K > TE
FHLIZL L, ZOMEPEENTHDZ L]
LI L7z, SBCOBHEMOAZL ST, e
BTTYRNRT =< ADEE LR TR TS
HZ LIRS MSNTWS (Batra et al, 2012;
Cheng et al., 2012; Loureiro et al. 2012; Park et
al, 2010; Park et al, 2016; Swaminathan et al.,
2007; Thomson et al., 2005; Zarantonello et al,
2016), AWIZETIE, £9 77 ¥ FIAEZHRR
LCHBUST T » FaMili 2 R S 728, #L
WIEHR (K Y54 =Y V) B
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AL, TS % CHEENO I
WAZALT 2 00 & ) D EMET Lize TOMGRE,
RFOZHAH & S, W ORERIZB VT,
SBCIZZEMICEREREZ P L7z, S 512,
F U4 VRFEOBRICE 5T, YOfESBC
BEA LDV T, o735 v Fidl (7
VAT—9, MEWE, 77vyvartk) &k
NCTHhIzE A, SBCOERIRIAEITAS N
ZENGHh ot TOZEIE, [HEIENICE
WTEHLSRMENRTWS ] &w ) BhniEHig,

SBC # M ER X X720 0D, ZFDBHIM

TNV E o722 LR LTS Thbb,

SBCIE, —EEBENL L, BEORKHRICL >

THBEZITIZC WREN LRI TH 5 2 L3

RIBENTWD ERZ N5,

(3) Zzof 75 REHil : 7LRTF—,
EmE, 7rv>avi
AWFZETIEFM A T h o 7255, SBC LA

DEHELT TV Nl (77 FOT VAT —

U, HEMSE 77y ya stk 12onTy,

WRIIHET AT > 720 DHTRERSLDHIX, Th

D077 v FFHlids, RROEIZL > TKRE

CERZZIRTORRFAVR SN, EBTH

YIA VRHEIC L o TEMERE 5 2 7214,

INB3207 7 v FEHiiE, SBC & HXT,

RELSEBEEZITTRA LTz, KR, HME

L, [HERERITRAINATYS] Ln),

mE &3 EROLWIERE 5 272125 2 h

bod, d EAREIKEP o7, S 5ITHE

EVDIX, TRO5D3ODEHEMEENED

METh b, *+ v T4 YRFEOSHEAE, K

WD 5T, SBCHMEBENOAE 2 FHMRKT

BHolZLIFTTIZHBRIZEY TH S, LA L,

ZNUNOEROMRERD L, VT4 Vil
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FHOBMWENE, 77y ya vELEBELTHIN
Tholze 2D, [ZOTT Y FidBLeh
2] LM ﬁwtwaﬁﬁﬁnf
Wize LoL, F o4 vigHEsRkic

Trvya yHIIEEERE OME 75\5'%(&0
(10% K oF BMER), Kby, F7LAT—
VHAEELZTFNRE o720 2F0, [ZOT
YRR SOTWAILEIIAT—FATHY,
HIEWZR 5] EBHITEIZ, BulwEmEgs
NTWeDTHb, v 74 VitFEONEIL
(iR / FLEFICBVTELL RSN TS
77 FTHE] EVIHTERTH o7z, ZDF
s, MBI A2MEOHZEMRIEL I L
WZO%MY), HERBOERLIIT VAT -V
W BESBEBAE L, L AT = VIO
IEEERREMEE SN Z0o0d Lk v, B
HERZZEWNIITFHNT HSBCEITRLED,
TVAT—=Y, MESE, 77 v ¥a v EE0

) f_i@? L

AP, CRPGIE U CBEBUL L, BRUEMICIER
BHISEEEZ LA BEBTHH I LARREH
%0

2. ARRDOZMR/ RBEHEMR
ARIFFEILLLT D 2 B B TR IS R AT
HHEFADo H—IZ, SBCALD X ) I
ENBp L) v (SBCOTMRH) 122V T
1, Bk A e ds iR ST & 720 OO (Grisaffe
and Nguyeni, 2011; Park et al, 2016; Roy et al.,
2013), BARMICWZLTSBCx LA S E 5
CEDBHERENEVCHFIRIFTIT LA LITTONRT
otz ARWPZEE, [HERERIZE VTR
HEhTwd] tw)like52562LT,
SBCZHEHDHZENHRELZEZIPFLNITL

720 BT, AKRAFZEIE, RDIZEEDH 5 9 SBC
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PHEENZ P 2RO L ERL,
SBC O EHM: % i U7z — MO SBATHIE DM R %
HlisR L7z SBCIE, #HLICT T > Nl % Kk
L7z, &2k, BERERNZED 2 HHRE
G2 o7zl WINoORKIZBWTY, %
EMCHEEEREFH L. —F, 79V F7
VAT —VRMEMERE, ThETOMZET
ﬁ%‘&k SNTE ML HKIE, SBC & I_ThE
Iz‘: FHFEDHMOHEZ RS o7,
BT, Ao S¥EDOY—r T4 ¥
7:31:7—9ayu%§%%&ﬁ@%5
Z, EBNCOEMT 2725695, HETE, £
CDEENRS =7 T4 Y IEEINZBW T4 &
FITAVATATRIEM LTS, 2O
X, B A M eEDF T Y R XTFT4 TS,
ﬁV54VK%&E®N4FXF47,ﬁV3
ATV RZ 22— AR ECLBEH, H5D
Wi, Facebook % Twitter £ 0)(#1 BB MBIEE
FRTHET =V FATAT (V=YX VA
T4 T) FT, ZITbsb, WETIEEZLD
HEEPEEERREICT Y IA4 v Fa3 %
FHLTWAZERNS, 7=V FAT4 7 (V=
YANRATAT) OFRMEHEZRTLHI LD
% W A (e.g. King et al, 2014; Kudeshia and
Kumar, 2017), 7— ¥ FAF 4 TIIRFENE
KD AT 4 7 TIZ RGO TEEMIZIZZDNE
A PO —VTERVEVIRAEYN DD, —
T, AW TR Sz FoNE R
WIEMICB T 275 Y FRIZ®EA L
Z2—ATHY, rFaIHLEIRLEY, HE
TEERTIER L, RHFAPTS v, SEEAE
TRIETAHIEDVWNERA Y =TI THo 7,
R—=T T4 7A=Y a v IilBVT,
BENREAL Ay =V EBBIICRET 5N
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ENLVIHIBIIIBWTY, KHIRIIH LR
Weafefitd 5 2 R EIEA D,

3. FAROBRFESERDEE

L2 L%230, RUFEIZIZW S OhDRY &
HEND L. H—I, RHIETIE, AT
RMEOBMIZL > TSBCHERAT S 7ot 2
WCELT, #ABEIATE TR, BT
T, HEHIIHCAECEHER B OB
ZiiTHWTHED 7 J ~ FIZSBC %<
WHREPEDSRHE X T\ % (Escalas & Bettman,
2003), ¥72, 79 ¥ Fid@Enabling (GHE#H
%10, AfER % L% 5 2 %), @Enticing (7
BE eSS, BrSReEe525%), @
Enriching (HC %2 Z41bL L, i & oo%H
DRATAS A% H726F) O3ODOEEED
L, INLERZT 7T Y FICHEHILSBC
L LR SN T (Park et al, 2016)
L La2s, AT, ThooHCICH
DAEREWE L TV hholze KH2HBAE
Freih, PrEERE REEMTHEENGES
N o 2HEICOVWTYH, HOMESERIC
MbrZEBZMWELTBLILIE-T, &5
AT 52 DR THA I SHITLD
£ OEKEWEL, ZhoOMEOELR R
P2 THIEDPLETHS ),

B, AWMROKRE ML LT, FEERIC
BwTary bao— V&G eEl Twiahol:
ZENRBFIF 5N S, Time 15 5 Time 2T,
SBCOAL LT, TLAT—VRAEMY,
77y ya Mk ETRTOMA BA L7z,
2% 1), Time 12*5 Time 2 TOFHliO LA 1%,
HEPERNCHD L TEROBETIE R, HIZT
T v FaMili & # 0 R LATbE 7272124 L7zn]

B2 RETE v, 72750, AWFZRIX, SBC
O LEHIES, TVATF—=Y, MENE, 77 v
oa YL EOMOFHG & IR T/RE Vv
ARG L 72, HUCEHZ 2 b e/ 2 &
RUODPEREFOOLGIE, TOX) bz E
FNBHITHHTE 2wz, #EERICS
327 Y FRAOEWDG R & FEo T2kl
RIESI3B/Esniv, LrLl, %0
FcBwTiE, ar b= V& (W Rz
B2 W T2lHOF iz b 5) 2,
B Z2I7IRETHH 9,

RIS, ARFZEE, XD IR#EREGH 7T
ZHWT, X0 IR#E R EE O EBRSINE & 5
GLLTEREZERL, MAO—BALTTRENE %
WGES 2 LB B o ARWFFEAHLY 1T 754
TS5V RIET7 7y vav T Iy FORTH-T2
M, EBRBIMEAPRKFEORTH > 2001, %
WD, T, =7 T4 Y TEBENORIE
EVIHBENDLD, RELBRATH S,
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1) EBTix, #0777y ary793s8 4 2)7
) O 2TV A4 FOBESLTERHRL, FEHZ
MFEHR L7z HRTR L BEAEMShTY
HBWT T Y RTholzlzd, 4L DEBRSINEIC
Lo TRARHMDTS VY FTHoTz [HoTwb ]
LA LA OBME IS BNTTF =75
A L7 b, BB ®IT 7y v a v
7 YN, KEERENT Ty varTI R
BRRLZZN, BEEZHPCHEELZGZTwhR
MoleDT, WEPLHA N,

2) TAYA, WWESE 14 pEENRE LAMEAA A —
Ui (%4, 2011) OfE2BIEE, 45U T A,
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ARXA=THEIAT->TEST, TOREANEDOR
RTHbHES A Do

SBC 41 Y+ VRE (Escalas & Bettman, 2003)
B7THHAD»SK LD, HOMETIE, TOREZ—
WIHEZ M- LTEHT, 2HTFICH» N L
B hTws (Kaufmann et al, 2016; Sugitani,
2017; Zarantonello et al., 2016), Z® 2 KT &1,
DHLCET T Y FOD LMY ORKOBERITENE
AT & % [EA4NT (Emotional attachment) ; 4
HH] (B THGL LW [2% > TWBIEUHPT
51k, @75 FEBLTMEICHGZEBL
ot rfimez£ Lz THCEBHET (Self-
expression) ; SHH] (Bl : [flZZDTI > F%H
DEHDOIZDIH>TWDE]) Thb, RFETIE,
@ [FANT] AR HKD SBC ZMET B DIT5HE
DLOYWHNAETHL EHWL, ZoO4HAOEM L%
BH L7z
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