cftfh Japan Marketing Academy

F—=Fhtyary — REPE

)—RaA—HY =L LTOHEED

Y Spu

SFHICEA T —RAICKBEILh

i

— J—F2A—H-RXDETERLIFE —

BRAXE FWEIFEE #30UR

A& BF—EB

FENG—XeRBHL, ——XOBRICLZEHEZHAFTIZ)—F1—Y -, BRORARCER, BERRELL,

RRAGBERDPOEEEZED TS, —AT)—Fa1—H—|

METH, &—&4@wm&fiﬁma£ﬁﬁﬁ&ﬁ5:av
ERESNTISHBEA/ =22 ORECRETHIE, BELEEC

ZDRER, V- R -2 XD HGLES

IZPVWTHOEENAMEL, BEDHRBETITHONTE . K

D—Ra1—Y—-D—HRNEHBERET LB L,to

T'P%%E%?ﬁﬁ?’%? /l~'7—ﬂF/71‘_r§jJ/J‘5'EL|$ JRO, BESBFIC E@?&%%%K%f‘ﬁﬁ%lt&o’CL\%n_tb‘a‘\é
Nico BRBBICRESNAVEREZEILIL, LY, ETERETELANLTRALIEICEY, Y—F21—F—(IW¥

BEBEN, EFBICRAILDIZEDW-EWR B,

F—7—F

A—H—A/R— 3y, HEEA/R—Yay, MUREK BEER

. ERLEHN

TR = — AR B CWBI e IR T A0 M
&, == ADMPN LA EN R TAILEERTAH
EREINFEE ) 2O DRI o TEFE SN DY —F L —

#— (von Hippel, 1986) &, O E K, K
BRELRE, A LB P HITEHZED TND, LTAHM, H
BHD)—FL—F—EHVEET)—FL—F—FZAD
HE L, BEOREE OB N EBICB W TIThILTEY, B
AR E LR WIRIICB W TH M2 o2 LI 2
BTV, T2, AV AVMTREME DS WITEIL L
DFATERDPFARLN TV B DT Tld v, 2HLZER SR
IO Z D700, AHEFECIEB S FEIR 2 IR e Lz v —
A DPH AT E RN R I T EIT 572,

. A&
P, A~ raIv 022 FHL, A
OB RICAIL 2R EE DD LY TV T 54 05—
Ay MHAL L THEML 720 Ogawa and Pongtanalert

(2011) W2 kB AR HE R 2 FHEXITHED LT, B R %
5155 Y TN B 158 HDHEBEH A/ N—¥ — %4l
L72o V—FL =% =% 2D Lk #k 1d Franke and
Shah (2003) 5, H1# 4% H1f5#1X Franke et al. (2006)
POHEEERMAL V- FL -2 XDEITEREL

TUE A/ N—=F —Z BT 2B, 8152, B, A b —
FrrEn) 4005 HATEZ REALL T~ (Dyer,
Gregersen, & Christensen, 2008) . N B 1%+ 45 7 8
HEE, SN, ZUME RO LD RS,

. BREER
B EA/N—va kL TEBSR RSB
LGRS AN AL g VAT 4y 7 R ST R AT
W, RS ARSI RE E N Eh OB R 72, KIS
B, B, EBR AT —F D4R TFHRERENR
ML B INARCG- 2 Be s T RXETY 7
(SEM) IZ&oTHARTzo IRFEHK RATR DY TH o7z
HI. EEEIRMGEORETREEICEDRELS

BAY—45T4v 0% ho77LYR - TAY—F 122 Z vol.8 (2019)

http://www.j-mac.or.jp




cftHh Japan Marketing Academy

V—RFa1—H -t LTOHBEDRHICET IV —RSICLIRAMR — V—F21—Y -2 RDOETERLIRHE —

ZBo > X

H2. SELE T RN S RO ST REPEIC IR Osg

%52 5%e > X FE

H3. JeE MG Al SO 4 v I IE OB A 5

ABo > FEH

HA. = 43 AR A o 56 £ v B RS IE o 8

525, >

H5. A b7 —F U 7I3EEEIEOEEEL 525, —

T

H6. v 7 —F 2 73S C a0 BE L 2

%o =X FF

H1, H2, H4 2S5 HFrs¥ 22 8icdh, V=R —%F—% X
E— MR IR COIH BB A/ N—Var D5 E Rk
WIAE T AT EDRENTz, T2, Hb, HE AL Frs /-2
EICXD, Fe e S AR AR O A, Je AT H R 53
HTELIED DT,

RIFFEDFEMAEBEL TE, V=R —HF— R A7) EL
A R BUE SN — I 2 IRBUCB W THIH B A
I R=2aNIR T DHMN e FOZLBR L 7= ED T
bNbe F72, EBWEMEL TL, V—FL—F =2 2AD
FTATERZATEIL NV TRR 722 EI2KD, )= — -
OEBEBLOERICDE LI -ZEFITHN A,

FESIAXE
Dyer, J. H., Gregersen, H. B., & Christensen, C. (2008).

Entrepreneurial behaviors, opportunity recognition,
and the origins of innovative ventures. Strategic

Entrepreneurship Journal, 2(4), 317-338.

ARAGHE —HB (2016b). [THBEICLEA ) R—=Ya ARt 500h
T=ORR] THRR =7 T4V T HZAY T LY R - T U —
TAVTA] 5, 452-453.

Ogawa, S., & Pongtanalert, K. (2011). Visualizing invisible
innovation continent: Evidence from global consumer
innovation surveys. Available at SSRN 1876186,
1-19.

von Hippel, E. (1986). Lead users: A source of novel product
concepts. Management Science, 32(7), 791-805.

123

Japan Marketing Academy Conference Proceedings vol.8 (2019)

http://www.j-mac.or.jp



	リードユーザーとしての消費者の特徴に関するサーベイによる実証研究 ― リードユーザーネスの先行要因と帰結 ―

