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DihoZlzEz, AWIZEIE, IR CTHALELT,
B4 M BEAERAZIT > T A/NESEIIERAL, Ml L alE
WIOFLWBLE DS, NEEPERT YT T4V 7%
Wit 35, €L T, ZOTLZMUT, ThETO/NE~—

BER—45 T4V ER AV T77LYR - 7AY—F 122 X vol.5 (2016)

http://www.j-mac.or.jp




cftHh Japan Marketing Academy

NEIERICHIBMEHEIY—T T —REBLBEEOHEFRAZHPOII—

TTAYTIRICH M A e 5 2 B L I, 78 By BY
2B Al I B OREER IS H R I A 'k E D725 282 H
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EWTE MMEANLE 7O 2B H1TAE (RELEE)
DOEHDWREE o> TR WAL THS (Gronroos and
Voima, 2013). #-T, STYv I, il Al & I3 %
O MiEORIETHBEL, FNa3DDFIRITHIT,
ZOHRTiifE LAl Z E KL T 5,

i Al 7% D 30D FHIRkI, 7T/N1 & — IR, Yaf b
IR LK FHILTH S (Gronroos and Voim, 2013;
Gronroos and Gummerus, 2014) . 7HNA & —FIFIZ
BT, AR EITHZ OMEAE BN TEDbN S G %
RS HIET, BEOMiMEA E2EET o Taf M
WIS E DM fEAE DO — I THY, RELEF X1 >DT
DAL CRAL, BEVWOTOY AR L 525, %
LC, & HBIZB WL, A MO 2 815 ¢
5o BB BEMOMEAE 7Ot 23 EIZES>THEN
THY, RIS EP OSBRI ERLHEH T 52 LTl
Bl ET %,
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MEAER P ZwE, MifE LB AT R THSHE )Y
(Gronroos and Ravald, 2011; Gronroos, 2011;
Gronroos and Voima, 2013)
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context) 2VAEREINS (KA, 2015) 0

F72, 12T FE UK 112, Heinoen et «l.(2010)12S-D &
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Dominant Logic) TLMHRWIENS, R ZH.LET
5C-DuyyZ (Customer-Dominant Logic) Z#EMEL
726 Heinoen 5@ C-D B Vv ZIZBWTC, ZDHLLII E
DFLNEDEH—ER, VATA (SDuYYY), ¥
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Hbo TLT, TTTWIHFF LI, 3D I
BT —ERE R T 2 0L\ ) XD, BRI —
ZEHALOT U AT DAL PITIER T2 EIRT
% (Heinoen et al., 2010; Heinonen and Strandvik,
2015) o
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[MEH ] KDIRL, S6IT, MifEAE TS IRITH I2416L T
W35 THA (Heinonen et al, 2010; Voima et al.,
2010)o C-DU Ty 7 I3 lliE DL &2 B%E DA 5 )V & &
T HREER, WATICHIZZ T XHE T 2089 kA
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TAR, R T B IR R B #E S LFEThH DL
FLTwb (Heinonen et al, 2010)o ZZ T, LA
HERBO—HE2AETH7200F—CAD—FHREL
TRZON TV, #HEAFHEZALDO T RITE AL D
EVI ED R DNDAS, bBEAHA, CDEYYIDEZIT
R DPRFEEEBZALILETHEY B2 DL, Mliflidh
AT R TRBSNLHDOTHY, HHF O X EHE
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Strandvik, 2015) .
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and Strandvik, 2015), 2O piFSTYyrE ML T
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OB, HEDPERL TOARWI) BICAFEEM1E LA
EERTIHENHLOIIH LT, C-Du Yy 7 idfilifE it
BB ZHEOBMEZRHML TS, 72, C-DEYYY
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Z, AT E AN D1 DD THEEL TS, B
W R BE, = T4 AT R E Ui LAl 2 25 S
Yy L3R IRIYIZ, Heinonen 525 /RLTWAC-D 1
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BREOIRT (F77714X, BE, XHk) #EE 5 (Heinonen et al.,
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PLEARTEZIH, il LB O FR ORI, 7y X
RHLET AR EE —C ARSI HIETH D, &
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DT TRD IR RT WS, [H—CADHEFEL Y T
AW 53 Th D70, /NEEG O FEMIZHE DS
LM AR BR O TEBR SNV AR (6
H) Jo B, ANe TR LB T A8, v XL
PV AFF IR L TV SHL D ST UL,
ZHEH/NGY =T T4 TG, - A gEL L)Y B
FTIEDTERVERIZHDENR D,

SDuvyr, SuyyzeC-Duyyroiti i, MK
AT A2 T3 2 Ak e UCHER, fili il 3% Al A3 % il
R IC Lo T, BUR Ml EA & 7 T2 2 TIrb b i)
Bk CThH Do TOTEIX, AUTIZT Y XZ L RET L)
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A% U Tl % BlE $ 20 L W) B T A Ol %
KDDo (T, MFLDiELAZ B KT 52~ -7 T4
YT, BV B0, iR~ — T (FAR,
2015) 13, VIFTOLBEIITIDDTH LA, TDOK
G 8 PR % 2 OMAE AN O J5 ICIER 3 5281275,

COZEERNFEIIUTIDOLE, i LAIZ M T 5
BRI, BN Ty A2 AT 570 AT TR, 7y X
EALZBZEMACTOWEE 7O AL EDTHE LY
EN Db (EoT, RFFETIE, IEEOMiHE LA~ —4
TAY7 OFPHEZIEHNORE 7ot R (72—X1) &)F
HiINOW TR TOER (72—X2) PHRALDELTER
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Z O E R 2 7 T A ADIAAT, BZ LAl i 8l 5
LR % S TcE&% (Gronroos and Voima, 2013), —
75T, AR 2 AH B AR A B 5 AT T e
525 REEDHY, MiHEEICEEL VWG H S
(Grénroos, 2011) o SO FIKT, )i &l A CAilli fif 2 8 A
FBLTELNE)IIIEE B AR L E I 54
HAERZATIDICKREMEAFL T 5,

F7o, T —X2TIE, BB DN EPOIEALIZZ VX
DOHB ALz @ TR IS N7t %2 W9 %, 20
WA CTIlE, BRI ERITERLEL TR, -1
AT BT, A REETH B AR R AT 3 2 —EAD
TOEADRZIZ, —ERADKE R T I M v A Tl
TR BEEE 2 52EHhTES (Gronroos and Voima,
2013) . B %, AlifiEi 3L Bl ~ — 77 714 > 7 % B % O il iE Al
BB EL 25— r T4V IR L CER T %0,
T —=RA237 2= A1 D EEZ T B etk dH %,

Diboimz iz, it oL~ —r74
TR ENREM T 5 =T T4 TR R T 5
720I2, LF DL R 20DWJE i 8% % 2§ %o

WIFERREL 72— AU BIF B BB DM EAE
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PFeiE2 1 72— X1 72— X200 BAREH I %,
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2. RRAE

WFZERE LI D AR E DI~ =T 7427
ZRERBALTVENEVIFHRERHIEIZLSTHIRTES,
F7z, PSR 2T BRI~ — 7 T4 o 7R AR
ZHEUTHIHTELEE 265,

B FIIBVTE, —BIbL V) BE0LL TR
ZEOTELRVIM A BRI OMBEIZERELT Fhs
WOWTTEIRATAIERkOOLNTWS (FE,
2000) 0 SO R, =7 T4 TR E FEF UL S
HrLEZ5HN5 (Alvesson and Willmott, 1996), &
LT =T T4 7RI AREEBROK N ENEER
HEINTBY, WITELL TWBY —7 74 7 BREHEIG
TLEBROF YLy VR T 52, £, —RALS
NP REO~Y—Tr T4 T HEIM S 2D H k%
RIGFEIR =T TAY TR OREN HHEE Z LI
b0 COBEMRDPETIUL, 913 BLFHE A R D
72D DOEIFEEIT, TO LT IRFAERIAET 509
CENR =T T4V TR BER OFERIARIILOEE R
55, Saunders(1999) X~ —47 74 7 %7 — 594
TR, HER 2B e b DIE W FE 5 33 WE e
HiETHBEIRML W5, T2, BT RO BAKN T
7a—F LT, Gummesson(2005) iZ, FBIFIE A 2>+
TIORK, B E RO ETCH T L EM R DT —
FERTGEE ISR T AL TELMEH ETHY, Hpl
WITEHERZEC T, FEDOHRITH L TRk
IAMRIRTE, EV AR BT MM AH B AR S R &
EHBTHIENTELLFIRL TV S, UL EDOZEMND,
ARIFFETIE, FEIRTFED I AR LT, WFZEERE 1 &
ZERE 2D % A B

Iv. FHIEAE— O ttDFEH

. OttOB=E
HOIFFEDOTRELTHRMA—N—DOREEEL

292

720 ZOHEIZ, O #AS L T —E A REARAIZHEAEL
TWVDHA— =D AR FERE Lo WIS, JEHHICH
FHAI2=r—var, HERAXEMHLTHWLILILH 5,

O #1132 1957 A IH BT ARG IS & L CRIE S 7z Al
L WNH -7 08 S BN W 7257243, 1965 4 I24E
BERE S AT HTEICEST, A== =Ty DR E
5 KA U720 2016 4F 6 F B 2 12 B 3R Ml 38k < 39 15 4l
ZEBL TV, BRICESN, Mg A —/3—(12
RHIERARLTWL 0T [HHRE— %], ()5
F 2| REMALRERITV, 78 LEAEA B2 BT
Who A—/3—=FEFCIE, 78— - TIWNL hO HLEDIE AT
BHAEKIFZ LRS00 3 —#TH LA, O+ EMH B
HH%270% R ICHEFF L TV A I LD TH 5o Bl
ZEMHTL BELOMEEHZENTLIENRIIND
bz %0

2. REBE
20154E 4 H6 HIZ, O #LICE LA v o ¥ a—ii &% 1T 5
720 AN BEIC BT H0E3E B LR OM EAEHIC
TA—HNAL T Wb, ZD7=0, |EH TEBRIIH L4 HE LM
HAEALTW 285 E 520 4 DL o H )| ok a5 —7
KalX, Otk c—F R LEdamwKIEDEEKulk, 2L
T, AR YR RO TRICA V2 — A Z KL
720 AT H NG OHESE BIRE =, KJE D&%, ZLT,
R DOLHEETENENI0 HFEELT 720
AN B 72T, FHENCE T AV THAOBE LY
MIEHHZ R L7z, F2, A4 H, 3205 #izeheh
15 FEBEL, BURZ IR L T HiE2 i -7z A
WEHANIEA L EMHEZ OIS T o720 72, BIgEL
723JEM TR VTV ZZEITA, M PR & Z# T2
D0, SLIZEMEBEMAZY, XOFEICE W20 T,
TR R AT ol A VI L—D, §E LT B 7 —
yhREELICL, T RICEML, NEOMHERLIEIEY
LTbbolz, TLTC, BEEOTREZIT T, FHL
LTHY EIF w5,

3. RRER
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(1) % =— XD

OIIBA 4 — EH/AEB T T b, TNIIHIRICHEA
THHI DI 2§ B REDPLV) M AR D2 7)s
SHHEATHLVIEIRTH S, G H, A——¥ERTIL
POS 7 =4 %%l CHE OB L =— X% FHIL, Z
HUTEED TR R R il B 2 AT DL AL
TWwhb, =T OfIIHELEDIIo=r—2arhn,
BDO=—Z% W\ 1T, ZNEMEEREITGENL TV,

B2 = — ANO IS EHAARMIZ, BZE 2RO TSR
EOIRMEE B ATRD T BT —EADFMEIC L -TH
BlEhTwd, BEPLOUEERHIUL, W5 1 THEL
DEELECHIIEDAM AL IN TV D, S
T, [BEKRDBLIZADD i, 12450 TR 255580
a7k, —an 26 TOBIKNFEHLF TI5IS %2
1TFTBILSDUFEAF T LFrNIzF I HIULDE
CAHIZHSENT VG, ZOFER, A—/3—ZERTIL, 15
24720 o i S i B 25F 3 5,000 425 6,000 2T d % 25,
Otk ¥4, F310,000 225 12,000 Kb %o F7z, —
AN A =73 —FEFTIE, KON Y =P —FFELTA—
H—ITRET HIEDS, LGOS AFPL T b,
CRER RIS, O LTI, )k EFREEBELTBHY, &
JEEIORER OFE A TR L7 BT, fEE BIdE
EOM BN O TRkl 72 = — X% FEARY, HSRE MO
FFENEZ RO TR Z %0 A I 2 =TI
Lipot- i F— 70 Ka i, 89, AT HICIT-C,
BHOEANE REREZOYTRO TS, ZLT, 72
X, TTICHHE L TUE T ADOE M TH-oTD, HE D
S [SMBESATHKEZDT (SAE) 2K TII%S, 3K
DTGB LW FERH o740, HEFEEH DT IS
LTwWabEW),

BB DRDTVEYF—ERIZDOWTIE, O E W E
FEEEIANOTE ALY W T 5D TIE%RL, BB VPEE
o UNNEHIG T ALV B &2 LTV, Z
T R CTHERLIIA=r—2ary$5HT, REDI
BT TIRAIR TELR W —EABIRAEL TV B FBI A5
ez, B2, BRCHEAD T — AR L T b,

L= VORIZIAT N T+ —F—F 1A LA, Bons
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