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PR LALENDH L7z —CAME, h—EX - T
N A ATV RS- FN 31 1 = Sy RV 1 /ALY o=
NBDTHY, RHETH—E A EVRANREOIR
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ZZTARMIETIRAIROF 2R, TSREFED L)
BHOT, LD Tz VE—A Y7 PEDIHNTFEHR ST
BDONPIZDOVTIRE T %o TDIZT, T2 VE—A YT
DR R~ —r T4V TRICE DX b DD DS
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| EENHEENROER

FIRAC, FTKAIETSROFIERICE I & A5
(Transformative Consumer Research: TCR) 2% %
ZEERBR LT NE RS Mick (2006) 1I2&hUE, H
£ 2% Association for Consumer Research (ACR) ®
KEELTIHEMAT D 2005 4F 12, ACROT =T b
AT BB [THBEB DD EVHIZA VDT v
avEBRITHMERELILPOIRD L), ZDEE
Pechmann, Price, Netemeyer, Penaloza &\ -7- ACR
DAN—IZHEF O (welfare) 27 =AY T7
LU ARMBET HEMKIEL /-0 SN2 TCROEIFETH
D, 1 HAS MR IR A LT BICIR B 528 T, BF
FEBE O DR ML TV B4, 1513 LALE DV
FHEL7-WF%E 7 —~% “Positive Consumer Research”
LIFIZHE L Tz0 LIAN, ZNUIRT TAT L HE D IR
EL7ZMTIERV 2L, RAZEET TN D7,
ZZT, o ofad i oM E E#%E “Transformative
Consumer Research” EIERZEIZL7=DTH 5,

WoHA TCRIZAD 72BN, H XM EE R H
WrIEL DOFEEIZDH 5, B2, REOF-HW LT LI, /A
FREEETHETIZE000 A\OKRAEEL 105 DT
LEIZEARTIZ RTWDBIENEZOND, HDHVIT65HE
FTIS, FHWRT AU NTIFERIT KSR, 7LE%E
R7228%%, TLERGR RO BN R T I—T AU X
VIEH, FLEDRBIZOWTIZIZEAEEEN AL N
Vo 1ZMITHEZBICT HE, 1962 4 2> 5 2000 4F 0 12,
DT A)A NDENE1X13%5 5 31%IC AL, /NNEE
12 20 4 E T 35 o7z KEIOBAREIRED 2
AME, RO ELBUCER LI7T0EF Ve s
TWb, LAL%D S, ACRIZZOILFHOEBNIDOWTIZ
EAERBLT VD THL, HEBMAEIHEED:
DTHHIET RO, TNHOMI, #AT, 32T 3Ivr, £L
TIZTREFLL TV EELDMEE, BUAR, TV V=7,
MR, 0, T3 B2 R0
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TlEZv o ZHLRIICBW T ACRICE D L) B HkAS
T&%7 Mick (2006) i3, B #WIEA 4 (Welfare)
WL EFOBIRA O IHNHML TW5, ZH9LTTCR
DY AT TH—ADHMIN, ray 726w EZ T
LHILETHMAB LD T HHEL 2D, TCRIFILKL
TVl Thbo THLIHM AN ZZEL, [
X7 HTITORTHA SN TV, 2011 F121E Journal
of Research for Consumers #tlZ, 2013 4121 Journal
of Business Research itll, 35122014 4F12i Journal
ISR E T HIENS LD
X0 7eDThHbD, 2B, TDHRTSRIZBVWT)—F—Ty
7 % % # 9 % Rosenbaum, Ostrom, Anderson 51, &
DOFFEFIZ TSR OERHZRL TV A,

of Marketing Management

2. ZENY—ERRROBDLDEEY

2005 4E 22 JRE 5 TCRIE, BB D XH LIy 7™M
Hil > TR R BFFE AN § 5 £ 95127 %, Davis and
Pechmann (2013) (2&#UE, TCRIZ6 20 a7 Mk (D
TV —A U7 REHEL, @ ACR AL, ®/3F54
LADLREMEAFIEL, DRCE R BGRE T EERAL, O
KL BIORIIY 2 SIIRZSRFIL, ©F & LdH#EL
THME S AT =7 RV IR REILDD) Bdhbe
W, LS IEOBMENER 2T AN DI e R E R AL D
F572012, TCRIZEMW A OB BOMMICEET T a—
FERAT %, P12, AL T OBEIIB W T,
HEHEDYZWVE—A Y TIZHME 7201, EO LS 5T
HEHPE NP ERE T E2LEPHLEE 2D, TDEHIT,
TCRIZHFHE S INO B2 i T REETEE X2 E
BT BILIZEST, ZLDMRE D OO LFFEMEF L2678
SIEANERETVRo20TH b,

— B, BB DTV —A IS ERIC—
EZ - TUNATRHEIEBHONT WS, LI2H-T,
TCRDFEREIZIZH —E R - 7UNAL FDORF AT KT
Y, =T T4 T EORMOIFFTES, £25
WK —CR =TI, HEEOY
NE—A V7% LSS LT REMEEZRIZT 50D TIE R0
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72 (Mick, 2006) . 215, WIS /20— A5
BHRBEEME, =R - U)oz —E D<A
VAVMRT WA Y E L TE e THLBLII 4%
FIBWTEEZD, HEEOT VY —A 7 ARERE
T A AR 24D »72 (Rosenbaum, 2015), 2D &9
AR S TSR, TCRICBW TR LWIEMZ L7725
F Iz TH %,

ZHLTTSRIE WA (H R RY), 232271,
BIOT AT AT ADOTNVE— A 7% L& 50 g
D BRI B LB ST RICE R Z S THIEITXD,
ZDOR BN T B2 L% T —<IZT BINTTRo72DTH S
(Anderson et al., 2013; Ostrom et al., 2010), &b E.
PRICIE, TSR, IDIRHICIIHR, €L T/u—
/\}I/-:L:!‘/XT.L\/\PF@@AE‘J%J:U‘%IH‘J'?:)DE—{

WCHHEL, ZNE LT A0 B E/Lz
U TWh, HERDH —E A JEL B0, TSR
BHOIINE—A T\ B a5 25 L TR T RE O
PRIZHE YT TN 5, 2L, BEN TN, TLT
FHE W Re oA v T ar Uikt ax, B, WEV AT
A OBIREL T AR e — AR FE O I
SVTWLEDTHA (Rosenbaum et al., 2011),

3. JzlE—1rIDEbDEXY

EZAHT, TCRASRI T4 T L EEORELE BT 5720
12 “Transformative” DFEZ 722 »0h, B AW
FERITATLHF LD R EIER T HILNTED,
NP LA B o723 (Welfare) 13, TSRIZHEWT
T VE—A YT NERDDIITOND NIz DR T
ML, RV TAT LB EOMBEEHEL TWHEE 5N,

— A, R 230 7253 A3 E 9 7% Happiness

DBRELTIIN DL )R D 5o T Fromm
(1976) O FEDSTHSEEL TV BEHDSTHY, Happiness
OPFREINHTHHEEINTNDLIENS, 2H LM
PRELTVDEDTHD, LELEDH, N2 IIH R RE
72T TN B7259 %2 Bradburn (1969) I2&h
&, PR AR OB H AR M LT T, MBI B AR
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ROV, A IIARERIHLOEREZLHME T50H
LN, ERIEEBN L7V —A V7P EWEE
WV, SOXI AR OB ELEDIZ, BRIV
E—A U 7LIZEDIAN BRI DI O WTIRF P ED LN LXK
N ol2DTH 5%,

FBIWT Ve —A 27 O8I, 1980 AL A LIk
WZHE N9 %, M4 1%, Happiness & Life Satisfaction {2
DWTHLLANT SN, ZHN 5 REOR LS
THIZE B E L35 (ex: Lucas et al., 1996; Diener
et al., 1985) ZHLT20004E%2 M2 5T AL, RY T4

TLHEFOREMSIZEBNTINVE—A VT PhHoTz,
DEBTNE—A 2 70E, NE DR RFFOE NS 7B

HEDVEDTHY, i NAIHIIHT T % H 55 H & I X% 5
T, AL EAE A 2 SRS TnbEn)
(Diener et al., 1999),
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B LSS 7 AL Y AN — 2D Fe it At H LT
b0 THUZL, WFE L OBEICHIEMN 2 L BT FE & 52
M EDIHFT LI b, TOWNFELELT, EHIKY L
C—A VPR ERIIH L TE I Vo7 B2 RIS LA
HLOPIIOVTO, WRBROIHE R AL O
72, MR D2 IR RITE LM 03B, 72
ERIFEAEOWEEIZIE T 50 7272 L 0B FRICB W T
1, ShETOUZII L E LSR5, BE 25T 5
N72b DD B TDVEDIZ, Bandura (1986) 12X A H
CRITTEOM DR LA H 5. Bandura i, HARIIERSE
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HEE OB S HEFN TS, DFYBandurad £
iR, ZLCRY TATLHEZO RTINS, ZHN A
RET R ZEEBI 2 AL L TO N RIZE O ZET
Bbo EBIRMMAY LB A JE & — 2 Wil b D L 38k
TE, LA IO RN L ILIR T2 EE LT
THHTIE— LT 5,

HHEOARTIE, RITATLEENLLASNSEHIC
o TWbh, )b Seligman (2011) @ F ki3 EH A
FARENTWSNTNBEIEDDH ST, IELASN TV D,
Seligman i¥75Yv¥ = (flourish) AW x 75y 7
(flourishing) LW HFEZHWT, BB Y LE—(
FOLMNEETNERIEL, 2ha PERMA €7V E
=\, Positive emotion (R¥ 747 %1% ), Engagement
(#H), Relationship (B$&1%), Meaning (F0E - 3%),
) OBLTHRET 5282 RLTW
B0 N ORY 7472 MBI § BFH - R 2 e O R
(&, HFUEIE B8 S R AL O BUIRZ iR 528120
%H% (Diener, 2009), RYTATLHEZEOHMADOSFE
FRICHIE HEORBODITHEHENLIEN L VI
HfEsh s,
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Achievement (3£

4 EENY—EZXMEDOE R

LZAT, T V=AU FICERL =Y A5
TSR A8 S5 L0 DT 2> SAEAE L Tz B 2.1 Hill
(1994) (&, FEHEINIE OB, I H & OIS, BLOZ
NOORBRELCTELLERIERL, BSHERIN O 20
e BB L7 Lee et al. (1999) &, 7735 F 7 HH D
RILAIZ=ZTAZBILLEDOANVAT T O S WER
Vo RIEFEMFIE T HEZHWT, B Z DML ki
At SR E2 Y E T HIEERHNEL, =7 T4
YT ERARBOEDE IOV TR LTS, WThd
P —EADFEIIOWTOREIFfT b TELD, -
A =T TFA VTR DAL VAN — L EIZ R, Kk
FHIZRH O AR 57N 2 Do

LU OM DRI Z, TSRS —LAD
W% H% 4 5% KE %572, Rosenbaum et al. (2007)

IH RO RIIE KT D8, BENZ (B30
At ] OEHICEST, bR AW E R TRETE RN
eV EEREZ IR Lz Wge2 @l ¢, Wfigesic

ANEGHOBRE LSO THRE T IEEHEIEL, TSRD/3T
TA LD —E A ek R W DM, F—EART —T N

DONBHBIOH SN BEZPHEZOEM (Welfare)
2EDIHNRETLE0ERAFT TEXSHEL 7 Ostrom et
al. (2010) &, TR HIZH 25— 2D KIE TR 19 72 B
FIEHL, ¥ —ER - A 20207 a— )V T 7%
WIEDE L FHEOEEERMR T, STTRENZZDON, D
P—CADEALREDONEHE, QB H W —ERITLL Y=
NE—A 7 DY, DY —CAALO A& EHERE, @ —
R A/ RX=2arOfli, ©@%—Ex - 794 X0k,
®Y—ER - AvbT =N\ a—F 2 — DL, DR
BT T4 7o —E A, ®IAN L LY —ER
REEDRAL, @ —E 2Dl DM 2 & b, 072/
Oy =&AL —CAD ETHhb, THLTI0DHE
FE B 2 WF 78 OB e N AL 2345 8 St 7z Ostrom et al. @
FRICASNDL IS, TSRIZTzNWVE—A L 7 EDFE D E
BRFIUI RSB VIRTIR WD, BFLLEEM~O&
HERICHISLVWITEOER SN TBY, TSR
TCREMBRIZ, LM EH L DO RERLA—T AV M-
TR H DLV 25,
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CZET, TSR ORFEASIAE DB F TEIATHFZEL
Ca—IlEo T 72, JbREHLELTHREL 72—
R = T4 TWEEL, 4% Fornell (1992) ®4g¥#1Z
B DI, BAFEE OHMEFF I L L COH RIS
N2 HIITI b, TLRIEE THLH - R, FIE
WO Il OBERFITA N ETHY, EHPHEETH o
720 LLGYS, BENORER R, €L T
G752 5720DFEELTH—CRIHERMTH, Fikily
BB OBRITLE LT ELL TS TV, F72,

S TH —ER - FUNY— - YAT LD HEATHL
EREN D IR, —E A SE R B & i L v o728
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2, COXROPTHERINTEX2DTH S,

2 v —CADMEIT EBU Lo TEHli 235 72 5
LI, — AL TEL B DORALDRKD SN T2TE N R,
L LeAsh, S-Da Yy %5 DL, il fif 2 8l ~ o B
LSEEY, LB EAEH 2 E ST 5591245120
N, =T 747 RIE— 5B O TEEM.LHEET
BENToteo HL, BRELVBORI T4 T 2 EAREL TR
RERPRZDLMIEIIRLTEE TR, UL, —ERADT
T A LA RS, R L E ST 5 ERIHED
RFEORE HHITERLHAREOT REZET5
BRI ol hBIZIEN SRV, T VE— A4 VT ~D
et &2 A LS & &9 U, B OB MBI HET
FHULFNED B DI, RFEUSNDT VY —A 7 & fh) L
EHIIETHEALA CHEHLVIIHEICEELS25
SRR E B D) EOTMREI LD, 2D,
HORBPIIFEHL W ZEI IO AEAEL TBY, 2D %<
FACKEZEIROM R 72 H 0555 (ex: Heinonen et
al., 2010; Heinonen and Strandvik, 2015; Lipkin and
Heinonen, 2015) ., £Z°C, K DREERIIFEHL 7207828
EDIHNHEHE SN TV LD EFEZRLIZ)ZT, TSRO
BED R~ =7 T4 T RIC OV T 2D T
<o

. BEEDOERADEE

Vargo and Lusch (2004) (2&o>TREN/-S-Dady
21%, ROV —CR - =T TAV T ROME LT R %
BT TH—FIZL5, HENDL A M iR SE 250 T
BHolzo TORKNIIEILEIDE 2 F12H Y, KM O
72 CEBEANDOEEERE T HZEORAIIRENTE
Wz 5, LPLADS, ZOERTHEREMNTHY, HED
WREZILCRZ 228 SRV EWI TR 2SR IR O
WIFEHE SO FRICASNS LIRS (Gronroos and
Voima, 2013). #ZI2IZH —CRAICEBHERE MR —1
A TN, FLHEBEEOBRICEES T, % O IR E
ROMRIILIHET DEEHALND s THHNAY < —-
FIFvb-uaPys (C-DuPv?) ToHb, Heinonen et
al. (2010) i, S DYy K O AL LG BRELL
am Tl RV E R AL, KR BEIROMRET A3 HE
REERT L (MK,

COFROREIL, EE (V) ITH—A®E (X) (3
ZRAETEL D TIE RV A ZHMBTLIENLIEDS
VBEDRH D, ThHE, RENEDIINILTHEEEZAL
PIEFT2L0D, EOIIIL THBF OB OH TR
BCEhevIORBOFPEEZLNZS, C-DEYYY
ORI IIE, —ERAZEF ZEDINTEFKL TV T,
EDIHIREBEMT, Tl DE5%s 43IV 7 TH—EXFHL
TVEDOPHRHbNEI LIRS,

EEKIl C-DAYyIZEH—ER « 2RIAVE, S-DASYIDEL
[ B I B2 X [ HFoE2X I B2 Xk [ K3k ]
N
7
o] l@%{lﬁi‘%é NRINV— - RIFU~-OYvD (C-DOYvVD)
= L N
E’%@W«E—?«&%ﬁ = (YY)
LS VIR (i e (<ol s S
#ER
PR =R -OOVD
_______ ) Y, Y >
.‘j— Wﬂ\/ ! ........... -
| = I Ytz !
E ) \ATI~D RS YN
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* ST e
L i X !
% T s s s s o = -
HiFf : Heinonen et al. (2010) p.535
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IHLT7Tu—FZHFETHILT, F—LRAREDL
NAF VLR T 2 NERET DS T 52 &AW R &
Nbo b —EAZRIEDREILTLOIEHE THY, ZDIE 0
L BN TVuEDTH L, REHH~O GBS
BEEENTVDEEBIBDD, = A WHPIIEEL
D003 BERY, FENEDIINFRHE T 200809
HamICHELR B R 2R TW S, LERFREWV 2T
Gronroos BVRL7zH—E R - a Vv s LS THDY,
COEROKIIF MM (Value in Use) Z AL LA
O EMIBEEIZHIENIERTH Do LD LD,
WD E RITH —EREFE RO ED R VK O IR
ZHMERRMEL TR, ZOGEMIOHC-Dady
7THY, WRFIROFFEDOHTHEYDIFC-DuIvII,
TSRIZHE At L5 HE L FH»0 722 L9,

ZOCDuTYyrDRRIEH THSHeinonen H i, %
DREBIIFEHL 7 e 2 R STV 5, EARE %A H

ER2 IxTELWEOBETMER K

B3R T AME DS E D LT EN DD HITDOVTHR
ALTVD, A U4V - Q32T A DBERIEST, %
L —ER - Ut FEDERUIN, 2742 Eok
HEDERDH 5o ZDIEIEST, B H L DMK
WCEDEI BNV DHDLDNEELEL T WD, MK 2134l
IR 4 D DI H T TR TE2LT200TH S
(Heinonen et al., 2018),

A 2 & ASRE A VA AT B & U % DA, T B O il 2
SRR DRI D B0 —HALDTTBEL B L RLITEI O
i 2T BRI AU, A 1S X2 LA A Al 0 412 5t S L 5
BHIIN%D, WHFEROBFEE HIL, ©VAAITH A%
A OFEFIB D TVDLYS, B —EADFEAEEH DO R
LT BHEE M THEDOLHARITHBLIIZOFE LYY
B I3 TERV, BRI AETE R O IL, SO EZHE
FRTRET T 57201 L R MR EL76L, LD %
DFHRPNEL D,

CEnHhSBEDN D Bpnhs &N

1l e
B N OIEBRBR Ol | A 3D ALD
B AHADRLAAF L7, = | Fih S B e 2 -,
i CICREIAFEL A 4y R DR
= Vo HIEIHEBRORERICE S | Vo RO X (TR
i THEKT BT B SN T T A R—= MR AL
K| o R A HER A7 AV 2 B

FEDS B 2 (AR T2 D) AE ]

T EEHILER BEHIZDREDD
1)
- A B hS I N &= HS T M A
=1 it 1
7 P RO — LA TR NS AR AL THC OB
i JE HATLIEEERIIND | ik R 260 TIENOBEDY
i WD A AT IR T R Babo
2 it : e A Z oD —E o B
g L R | B sEshER A
}E‘ a’éﬁ!:glzi/vr&%éb\bi%‘//\~ AN AEFH T AL R NI —
LI RS REI DI R ORE
fEA A
&5

HFT : Heinonen et al., (2018) p.100
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ZOI3 1L, Rahman et al. (2020) 75, —E X -
TUNA T DY R=IDPHEAR D TAT BB 52562
EEMERTAMEZRAL TS, 2H5I3H—ERICLS
HOM BRI AW ~OAL U7 Wi ST iy,
TV —A T EPEICHEADDTII RS, ZRETD
P —E AR RDEREDMIFITH ISR VEHE D
RO HHALNTED, WHEIZ TSR ~NOEBDE
I Tnab,

CDING, ERF RO FEALE O HE T
BRI D %o FRZIAFEOMBIMEL T, REEY W2 B%
BEWRZODBHHEIAITHBMEL DY, Filce~—r T4
RO RSN LEEBIS, - RIZLoTY =
WE—A X TR T A REED RV R LD TH 5,

V. LBRFEROBE —TLIFITHAT—

1980 4R LABERE —E R - < =7 F AV THFGR 208, &
DL IR FEITIT 72 & BEAPEM SN TEZPO R
2 BENOBLEERSI AR L TE 2, ZH L7 B A
12, S-DEYY I RALEREFIR D EIRICA SN 7225, AR 72
D72 VE—A YT ~DORE 2 &BHEL TV 2T %R
Vo 72720, B RDRRE T 2V —A LT EREOFIT T
Beid 9 %9 2 TR DI L, LhbIF C-DEY Yy I ~D
FERHIZAER TH S, 22T, BIRICL 238k TE il il
MHAHET 5 Gronroos DERETEPLI2E 2T 03BV, 4
HILLBT AV AN L DOINIH BRI T4 T e FREL
TOHERRZDHIRD DS, INHEEET Z, B DOFEER
RLATENC B D Z T 2255, ZO5H 7 7a—F OB FsL
ML Om S RSN TOENEZZ, TSRNDE
FRASTT HBIZ %% %6

72720, B SN2 D WETIE v, 21U, O
BERRNELIALNTHL, 22D - AL, B%
XD ERMRES LD, ZOREIISTLEITH
bo T —C AR LELLTHKRD L —AbH UL, {HHHk
B CRAKROY —C AT ZLEL T 27 —Abd b DD
Wi, ZELW BRI DT R HORT O E DI S
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T ANTOBENIZEEHNRBIEAIN, TNk D
K BILTHZEL T o asiibh sz eicn s (k
1, 2009), ZOZ &I, EH I —CADOT REMEA %
ICRRBIEIIDHH D (TR - 44, 2018), &Y, O
HA ATGICB W THRE T 2 — AR e R e 575
(&, —EADRYRIT A E TR T LD TIE R,
HEOBESLOWIZH —CAF DN H L2002 F, TONiE
DIFRHMEEITAESE L &SRR IND (54 -
B, 2020) 0 HT EMIELHE LD =00 TR BILR7Z
FCHAMCIEIZEELLS, iRl O AR SESE 4
FAEASRBEVZS (AL, 2021),

RYTAT e FARERN G EL 7R 2 RGN 3 5
WEIIBZ o TNTHRB, v =7 T4 7R3 -
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