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ARG, BEBRATEBRSNIKRBRZANCLCBEZTOBEREETAI’HEEERICRIEFTREZRIL LI, Saying-

Is-Believing 51 R% AL, A—F1IVXFa—=

YOHNHEBEELLTOBEEEFDRERCHRIINATRZLIOTHRE

REELTo 72, ZNoDMREZBEERBRORTETILRT 7.0 DRAZ T 70, REDRITIEHABRBROL R ZH

L\’CHE%U)"5 EBLUORFEZBRELICRRZTL,

TNOAHBEEICLLZHBBEROEYN, HEZEFOELRPHREL
BEERBRIIRET—RBNRZESICERBNEELRIEL . ZORE, £BEHEIRNSNIBROBE

(=¥ olcant:2=

‘| BEERL ZNE—BLIERPVPHRELVERTEROERIC—BRMRIREIN, ZORKHOPRLER SN, L

L, KERICHLAMESNEEREMEICLZHE

F—7—F

BRLE, BREE, REKE, RITERFA

MRDHONIED DT,

. 1ILC®IC

AR, =7 T4V T OMEREEBICB VT, BE R
(customer experience) O EE MMM EN TV 5B,
BN E BRI E R, SEafYVT1, 7 F 3Ty
Bl = T4V TR BRI TA T R B RIT T LR
&N T&7: (Lemon and Verhoef, 2016), 7z, Bi%
FEBREREOBRFEMELTRZ, HERBR< A AL
= T AL TG OHGIIALE DT AR SEAH R T
%o BRI T A0781% (1) RO RIZBWT
LTy FRA UM el L“Cﬁ:%ﬁﬁ‘&@l’ﬁf/ﬁ‘jéhéi)‘
WZHE R E Y THATZEREL, (2) BB RO E DL I H
DFEMEEBITHEALT DT+ — AR T BIFFEREIT TS
L % (Kranzbiihler, Kleijnen, Morgan, & Teerling,
2018) . HiEICB§ A BT R & HE AT R II B L CEM
ENTE7z (Hui and Bateson, 1991). LA L7%&AH5, £
FETIEFICHBIEOEKEICEE-THY (Lemon and
Verhoef, 2016), EiEFFEDERBELEAR T 5 Th %,
BRI RELEDSyF R Ul L TR TR L7214,
D ERFELDA V5T arkiTHIZET, ZDOREER
AT A HENE 2SS S (Patricio, Fisk, Cunha, &
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Constantine, 2011) . AHBFFEIL1E B IL A 17 25 D
BENORFEN B AL —F vy 742l
OHZERETET,
BEDERIEAIT R PEAEAF T B2
&1, Saying-Is-Believing & £ &£ I i¥ 1 (Higgins and
Rholes, 1978), W OEELZMEL TZIIELEF

Wt 31T DA B AL O RN DREELTE KR
AR EZDOT Lo/ EL T, A LB A I

THFZESN T2,
AWFFETIL, SIBRER DA EF B2 VT, A1 |k
’Co)#ﬂ%j;&@llﬁi&/\ %‘%Lbf‘ﬂkjll:ﬁ'v—ya/

VA EAYDORBIERELFIZH R BT A%
FiE$AHIERHMNET %,

Il. BwRBNYIIS2F
|. EERER

FERBIISEoI N a— VOB NNOEKBLO
B R MIE 2 SELS, REEZORMAWII T IEED
FEIN LS EEFKEN TS (Lipkin and Heinonen,
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2021) o ZOHTE BN SOSEERMM, B, AW,
AR, BRB B H5L /SN TS (Verhoef,
Lemon, Parasuraman, Roggeveen, Tsiros, and
Schlesinger, 2009) . Godovykh and Tasci (2020) i,
DT I —)VH P NI BT 2 B R BT B ) 3 B
W% (1) BRREE, (2) RESHELHE, (3) HE
SMRE= 7 OB AR ER D 37N — T HEBL
T, 7z, OV Ma—VHEIHANI BT, B LAl
DTIE—=EDA 25573 3 DBERBROBIRELE T
WA H. 2% (Lipkin and Heinonen, 2021) . BAZ B O
WIFITHIEZOFD—DEEZ LN,

=T T4V THIRICBWT, BRREBRIZEER, 32
B, 87+ —=< VABIOT 2 VE—A VTR E D725
FLIBHEIN TS (Godovykh and Tasci, 2020). %8
L, B, MR O REAF BRI, PREERTHE DN —
v (Holbrook and Hirschman, 1982) »HH R 5D
THbo BBV HEREICBIT 200 B B S 25500 S
NTHY, BRI E M2 R oM 3% O A 1Y RS
ZER LN TELEEREINS (Ding and Tseng,
2015) 0 AAAMECREEHEBREZBELTHLVWF LYy TR A
FVaeBB$5H5ZETHS (Holbrook and Hirschman,
1982) o 7374 — ¥ AW RAT R Gl )L ER T A X VT4 72
EOREMMIE, RYT4T7 %7 F IR0 E—MEE LY
OATEYRME A 5% 5 (Chahal and Dutta, 2015). &
LG vz VE—A 7R, HETEHZObO~DOH
H2oMaBT o8 =D 0850 3y M HL DL
BT AHIEEEH TS (Adhikari and Bhattacharya,
2016) o

2. BREFICLIHFTEEENOEE
(1) Saying-Is-Believing ® 4t

THRMIEA LG B HS DRI, #1250 B2
RCTHEMINTEREW LT S —FLL T, Saying-
Is-Believing (UL T, SIB) # £ 2R E T 5, SIB
B, BEBEHLEEDOIEY 7 IO WTHEROE
JEZBLE L 72T #3t A (Saying) 217928128 -T, &
DEAGHEMRE—HITHRBRARPTBREZITER
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9 % (Believing) 1 % T& % (Higgins and Rholes,
1978) o M HDFEERINTF A L TlL, BB E DNV 2245
FE N3 RGeS = a— 7 (BIZIE, [
P | & T ] 2 ooz 1E o NMFtEo w3 h

PIHE AT TELNE) THHID» Db O, UEAY
WX UAF &S ORI (AR A kb\of:m%%
iEMRE LA LR, SIS, K EBEZSORER
I DERE A @J:’)L:@ﬁiﬂ@&‘l‘%*ﬁi@ﬁ%ﬁb‘%’ﬂ‘wo
7o, HEMNZ (BE%) ek 3528128-7T b
Yor ke NPT LI 7% (TE i) A1
ZRELL T IR (&%) FRERLR
FTWIENRHLPIZESNT, 2F), [ B&REH T | JH% ik
AEMERESTLIL, WbWEE—TAZVAF2—=0
HHEZIC
EBNEY IR T B AN T AL RANA T A% D 725F
ZEATRIBEINTZ,

(audience tuning) (Higgins, 1992) 1, 3t

(2) Saying-Is-Believing &l o F& 4 J5 8

SIBEY A O 5 A L H %2 B3 5720102, 3/ B 3%
(shared reality) O 525 <54 (Higgins, 1992;
Echterhoff, Higgins, and Levine, 2009), % 1 5 %
5, [HHIL A OB W CI A F 3tk & WL % 15
LR TVWIHNZHOP L OO ELZEL LA TH
WMAER T HEICEST, ZOIEAHE R LVEBIN LD
DL TE525% (Hardin and Higgins, 1996; Higgins,
1992), F7c, A H I A HEROZBIES MR INLS
Lo T BREDEHRIEAPEIL 2L T 5
7o, HHERONEIEKAFEL CRLIESCH R LI T 5
L# 2 51 b (Echterhoff, Higgins, and Groll, 2005;
Echterhoff et al., 2009) .

3. 9= T4 XRIZETS Saying-1s-Believing 31
S

SIBARIZ BT HRER OB X Z A RICHEHL
72 Hausmann, Levine, and Higgins (2008) I2X%&, #
BMNTHER SN KR ZRNCL 726, WA B34 —
TALYAF 2= T %fT2720DD, TDH%ROFLRE A
TARNGNA T AP EL L W e 03H %0 T2, 0T




cftHh Japan Marketing Academy

BERIBMLIEERBROTMLER — Saying-Is-Believing hRO7 7A—FH5 —

A EToEHILAICEHEHLz Liang, Lin, and Souma
(2021) 13, B 2% 0 BB ATSIB %D 12 AT § B v 3t
HHEOREREEEI T HRANCL > TRELEERL T
%o TOREROBEEIT T HRHMOLL T SUITHEL
IBLENELT, KRS —DoDHEMELTELT HEM
HEINLES, Wbwb Campbell (1958) 12Xk TR
N7 (entitativity) 2B 1F b7z, Liang et al.
(2021) TiE, RBERICH LS WEEEZANE T 5L, It
B HIKRIERD AN — 545 5 R il I3t LT i L 72 g
BEELDINIRBHML R I A0, A —T ALV AF2—
SO TERATCR TR, MR BRI A IS X LR R
JEDNATARBELR T RAIEPHEES T2,

P& E 2, ARWFFEIERIER I 3 2 8 A R A
A HAFI T TIEEBIOZOR BRI ELE
MRES 52 ERHIET %0 BRI, 47 13 RER
DREE B L FEMRIEH T 2B HAA —T A L AF 2 —
=7, REBEAHR OB IO EFIC KT T A RGE
T ho DI, ¥ =T T4 7 XMRIZBIT 5 SIB R Rk ik
MICERFE T 572010, A —TA LV AF 2 — =V 7IE D
FERBOBKBLIOEFIIRITTHELMGET 5, Z0D
720, ROINMHEHE LR, v I4 v ETOEE
ZFEML7z0

4. {RE%
1) A—F4 LV AF 2 —=VF

P 1 e B R BB b S TR R B L —
H3 28G5 METER 50, KR LRV IR
RHRLG B ICORIZENE ALV,

(2) iBEASDOIBRBIVES

IR 22 3o F IR BB b O TR EE L —
H 3 25018 7T ADEL 575, KEERI AR FE R
2R LG A ORI END AL,

P 2h 3 R BB b S T IR B L —
B9 28 T ADSRERE IRt 3 525, REERISHL
BRWEEEL B L 725 B ICORIZENDIALNL N,

I 3a 354 FH XA B 0 b O TR B L —
HIBEHS AT ADEL S5, KR AR R

ML A ORI END AL,

PG 3b - I H RPN Db S TR B L —
H 25 7 AHHKERE R F e 3525, KEERIZHL
BWEREZHELSEBICORIZENSRALNR N,
(3) MEBERBROBIRLESR

IR da 364 F IR BB b S TR EE —
H 3 2BE RGN T ADEL L5, KEERI AR5
RN L 7B ICORIENDRALNTR N,

I Ab « 2 B I HER BB b S TR B L —
B3 2B RN 7 AN R T 525, KR
IR U WEREZ R LA IO ENE AL
Vo

. ARA=E

|. ERBE
(1) BB B KO FERGT

Lancers D& $kE=%— 1984 (5H& 894, ‘11
ERF4231 % (SD = 9.15): @Y~ 7 IV 4 X=128
&, WA E, NEEOR R E (d = 0.25), a = 0.05,
Power = 0.8 D&MTHM) XLz, 2 EHDOBEER
HRFETH O 2 (KIEROBESE : RYTAT VS AT TAT) X
2 (AN R VSR 2z, 2 0D HHE (MR
DRI TATVSAATAT) BaEhiz6HEOWT
NP BT 2T ATEN YTz DB, EEROFHR
EDSE SN otz 1 B MEREI AL L THH 5B
L7co AEBITE ILEBR R F B2 B S BRICHEOE,
MK FMBBEAT B ROKBEGHBICEML 2o
(2) Hwk

AEBRIIBEAED SIB 8T 74 MIHOE, $72, KIERKE
DOIA B E L7 Liang et al. (2021) #5#12L72,
REBRIHZEHIC DY B720\2, FEBRE 2 BT
FEOXT NBIED»HH DL 2ZOMAT (ZHAT) [T 55
JE B X OHAT G S A AR BRICE W L7z BB PR T
%= 2 — MOV B e L C o 8T IE S A R BR o R ik
LU, B ZR2E N HY MU 34T 2 ) L7235 1 A3 4 2>
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NTW5bo BEgatah i, BEAEO SIBAFFE& I ARIZ, KY
TATELZAT TATOELL RS FTIEHI SN DD 0
PHER SN T VB IEEEFL T 572012, Lancers =% —
364 bW 144, FHEHm 4142 (SD = 7.66))
EMGLU T A EE L7z, ST OBUR RO
2 HL72 Chahal and Dutta (2015) R E2 S %12
PEBLL 7B R R R BE (5 1) 12X, M 3% 8T )5 &l A1
FIREBR DGR AT = 2 — bV IICE-A S 15 T L& HfE 52
L7z (M ammmm = 2.98, p = .79) o

2. Fme&
FEERIZRITREND T3> THEMEL 720

(1) AN—=A=V—DHR

FERHWZ ) 25 R 3 5 & FERE R T 2D
LaEFHEINDD, REFFRIET 12T ard vz, A
PRI, R E A N— A=) —E LT, [HEDATZ
FHL 7B E LD IHNMMBZ LILF 550 L) o
FEBHMZIIRLI2) R EBREIT W, EBRE TH%ICT 7)) —
T4 TITTARYOEBRANZFHIAL 720

(2) BERMHRORR

HIN= A=) =3B SN RS, BB (35 B
DR B § B 15 AR SNz TS DR
WIZBER O ERVELIER OB EXBRIETLINEDEF
NTWb, KEERDFERMELERIET 572012, Lickel et
al. (2000) LhfgfEshiz4 oD B e BRI OX, 1T
WIEDBAEFhnE (ZA - JEL - BRI - IR, 2016) %
ZEICKBERIZ T HIEME BB (PR Lz F72, 1l
ROEEZNET D701, Z AT T 2HR O 5%
BB F AR L 720 DRV T4 7 HETIE, TR DM 34
FATISH UIF MW e F R A2 /R L7 SCE PR S /-8
TR, AF T A T RETIRIE M BN R AR O SLEATIRS
nrz,
(3) SUTIE SIFHREBR O RLR L OFRE TG It A HE

ERAGMAPER L7281, =2 — I VIS #HELTo
SRAT I il R FH e B oD L R SR B BR A PR R L 720 RIS,
BERB VA MEER T LR D /0 A—T 12
AF 2=V T OEETIT O, WBRE e S
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A TEHU§ B3RP PERIZ L TRHMB S M A L HoR
Shize

(4) A=V

SR E 7203 Z FAT I Sl A AEBR T WD RL B SLIZ B9 %
BRI A O EVE X 7213 T RO HE A~ D
B ZZ KT L) B EZ I BRI, BBRF 1A > 5 —
PNVEREZAT) INTRO SN0 FRE I I8N 7 & M B
ROM)y 77— bR L725 DREEL, BAF SIBWFZEL
BRI, AR ERE TR 10 20 T O ] R B 2 PR L 720

(5) MIZHFREE NG 5E

R, BB =2 — VR e L THROR SN2 Z
SUTIEFARROLIBR L2 TELZTHHTLL91S,
AL EOER ZRKDONT, Tz, ZHRATITH T 581K
WENFIZDOWTO (RATA4T) ~ 100 (RY747) O
PHCIHIE S E 72,

(6) W% R 1 % &

ZHAT A LR BE Sl 2 572017, #BE 1350
WRILDONY DG RS2 2 FMAAETHAL
% #2 5 EH (Chahal and Dutta, 2015, 5 i) Z %
372,

(7) 23 BB W - ENGRISE - B2 A5 0 P E
PR 2 8 ] P2\ FF B, i L 72 RE R AR, NG
E, B REBROW E T 72,

3. RE

(1) B3R DG

AN LA SN EAEEZ W E T 51213, KD
(2016) 12X EMARMEDOREE (6 HHH, 5F1:) ZHAFRC
FUBLAEH L7,

(2) BERDORERE
EROBENEDINIBMEIN %R T H2HHELE
LT, BB IR DS Z AT~ DREIEEZ 0 (A HFT47)
~ 100 (R¥747) OHPATHEW T 5L K D7,
(3) A TEH DB & G D il £
BEERE DSFERER OB E A b 7 A T WA VR
L7 MG 3 A4 L C, BB IS ko TR S 7z
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HREROMEL (RYTATELIATTATOES) KL,
EBREMERSZNT—F— 241285 CT-3 (RHT47)
~3(RYT47) OHFATHFELXIT-72 (e.g., Higgins,
1978; Hausmann et al., 2008), F7z, #EREIZL-THE
S 7z Bl ARG B L CO R L TR E 2 1T -
7o A IR, 14 A & 2 8 B % A oAl ikt 375
FEBICBITAI—F—IIZA B MHBEER (s = 73,
70, .70) DSHERREINTZ720, TNENOFIflA K IRHED
BEEL,

Iv. #&R

I. #EFzv o

(1) B DT DB

RIBRTIT o 72 FERE DBRIED B R Th o7 0% 72
T 5720, EERERE (a=.80) IZD2WTHRERIT o720
ZORER, EARMEIRED TR R H E (¢ (128) = -5.36,
p = .001) THY, Mg @y EREERE (M =372, SD =
0.55) TIXEAMAREE (M = 3.21, SD = 054) XhdbE\»
FEREEZMEL Tz, DF), KEBRICBIT2FE KD
BAENE R ThH o720
(2) BERDREEE DA

FRRLC, BEROBEEOBIEO A NIRRT 5720, T
ROBEEDRF IOV T LREZRAT o7 R, PR OREEE
DD T BN G HE (¢ (195) = 942, p = 001) T
BHotzo FME—HLT, WROBEDATTATHE (M =
41,62, SD = 16.16) &b, KI 7478 (M = 64.70, SD
= 18.16) OBERF L Z SATICN §T AR OREEE LR
ITATIZRRAIL Tz O, BROBEDBIELH N TH
HIEEMERLTZ.

2. F—F4IYRFa—z=Y

TEREE BIOFEMARNE (7328 NlR=1, K3
=2, B gifk=23) AR, A MO AR 2
BEL72 2R BT 24T o 7R 0L, TR BE D 1)
ROMER SNz (F(1, 191) = 373, p = .055), HEH

81

(LR RE EE SUF R L 223 (M = —0.33, SD
= 0.10) DIV I B ELSE (M = - 0.60,
SD = 0.10) X0 RI T4 T LG T MAEMER L7z, LAL,
EREOFEHE (F (2, 191) = 052, p = 593) RHEHK
BELOZHEEM (F(2, 191) =036, p = 699) 25H5
N hotze DEVKERMEREICIB W CTOIE R RE BB
BIZEoTER SN2 LA T oAl B & O I IE o BY i
DRROHHNTze DL XD, R LIFFB I FshizcL
L5,

3. ERLHROEBELVER
(1) LEOBRBLOES

FLR AL R O B & DR A B L 72 2 TR 45 4 AT &
Ttz B, WREEO ER R RSN (F (1, 191)
=494, p = 027)o L2L, EREOESHE (F(2, 191)
= 0.15, p = .863) RCHWRBELERELOL MR (F
(2, 191) =0.05, p = .956) HiALNILRA Tz, DEVILIKE
PRPEBE IS B CHEER BB BE 0SB B o R il 2 L o TS
EDBEDFRDSNTz, FARIS, EREOTERRORK
TN IO 2 1 EF R NSRS N2 L E B,

RF 201, F—FA LV AF 2=V IR B ERTE~D
HEBIOENIBIT 2 ERMICL RS R BEET 5
LD TH Do WERE N O 2 B/ B AT o725
B, WREE O TR EIFER SN (F(, 189) = 6.95,
p = .009) . L2L, ERMEoFE (F(2, 189) = 0.28,
p = .755) RPEREREL EEMEEOZHAER (F (2, 191)
= 0.05, p = .953) BALNED o720 F72, Ltk O
BUZ BT DR AN o7 (F(1, 191) =
0.44, p = 509) o E D7z, IFL2b HEB /ML TSN
72
(2) IREDOBRBLOER

A EMOMEBE R EBEL 722 B W5 8T %
Frore b, BRRBE O LR R RSN (F (1, 191)
=346, p = 064), L2L, EREOESHE (F(2, 191)
= 028, p = .758) RHWRBELERELOL R (F
(2, 191) = 042, p = 660) BALNLH o7, R,
IR 3a lZEB I SN/ ZETH 5,
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R AT I 2 B 73 BT AT = AT o 72K R BB OR
EO TR PR SN (F (1, 189) = 498, p =
027)0 E72, IRICBI BRERWEL RS (F(,
191) = 4.04, p = .046) L>L, EREDOTHAR (F (2,
189) = 0.17, p = 841) RUERTEPEL FARMEL DI HAEH
(F(2,191) = 037, p = 694) B3ALNzpolze TD72
O, MR 3b 13 ER T WIS FE S 7,

4 BERROEMBLVER

(1) BEREERD I

It HEE ROBERBRE R EHEL7-2 %N
SRR AT o7 A R, TR FE o £ 8 R BT
HHZENHERINT: (F (1, 191) = 375, p = 054) L
ML, EREOERE (F(2,191) = 0.09, p = 918) %
TERREEEL EMAM LD HAIER (F (2, 191) =055, p =
581) BALNLh otz ERMEICILMBERNRIPEET
LhpolzZeh o, Rt daldH A WIS Fshi-2Len
%o
(2) MBERBROER

B B E N EL B O 2 BER 53 B0 BT R AT o 7ok R, TR
REOIEIMRSNL (FA, 191) = 439, p =
037) o F72, BUE BB MWL LD RSNz (F
(1,191) =5.07, p = .025) LAL, ERMEOFHE (F
(2, 191) = 0.17, p = .840) PR B L EARMEL DK
HAER (F(2,191) = 0.70, p = 500) 234 E Tldd -
7o AR, AR IR R AR SN T, ARG 4D A3
BN Fshz,

V. ER

ARBFFETI, BN TR S NSRBI § HTERE B
SO EEEDMED A Z XD TGOV, A
FHY ORISR B IO E REBRIC AT — R o 8
BILORKF B MREL 720 TOMR, A H RO
BEIZEDE A TN 27200 TS, BRORE
JEE—H L7 RR IR PTIR SN /2ZEARENT2. &

BAR—T T4V TER hY TrLYR-TAS—F42 7R vol1(2022) —— 8
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Hho Tz, WROERE L —H L HE REBRO KO RL
ENT2ZEICLST, SIBRR D E RO K ITE TR
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B REBRAN DORERF R R R DTERR SN2 LI LT, BiF
IC BT B HMIEA T R IAFAFID O HE
2RI TE Do

LU, RFZET P L7 RERIS 5 2 2R D 5
DWERDEREL DL HAE MR SN A o720 Z DR
RIE, MESNLEZ RO EE VDB RRLILD DT,
BRI T FEER T LT SN2 HATION § D IR OREEE
TARMTEZED R TH LWL D Do T72, A1
WA BRI T 2R B NE 2 AL T 5720 TR B4R
BT T B2 LT, ERMEDMENZL LR R 2 7EN
FTHIENTELWREEDH D0 TNOLDO T REMEZ ML 5
CEESHOPELT B,

INAE I R N R 88 — ST 3R NI, AAF 28100
LT ReTHmEEBIEL 7228, SRV zLET
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