[®) ov-ne-no | b Bxv—4s7cv %

F—=Intyary — FNR—=)N—

AMYMLT4 - 78754 (LP) BE
— A2A IS— AR T 4 FTIZEDOW-BERNEEL L TD LP OERREE

ERSRFRE 2 YT BT R A
FH BF

A7, v 4 YT 4 - 727 4 (loyalty program, BLTF LP) O F 7 2 iGfHalREM: % R
Hiceikr—~vb LT3, LP 3K L O BRIFRBRMEIC X 2 5B 0T LR o
CHICEAINTY A, LP I3EHZM 2, bW = kicd 5, Riz&cicr
vy 74 7R ARSI 0, ORI L TARIE TR, XA4FIv s T4
FADIZaHEER VO —EZ - FIF V- vdy 20 A2A XN—2=_2 T4 TR
Ly X LTHWTREBIKEOVSHATT 7 —F3 2, 374bb LP 2 hEOREHHD
—H LR A, FNDFEAINE 2 ENL UMERE T 2 S I LB IR R & 75 5 720 D
R dic o v CHEERIICHET S 2, BARIICIZ LP 2K O = — X & 20 % A1 5 BHhE
LTz, SDLICESKIHAVERE S D~ ) 72 ki, LP o A& % R,

—7—F
ZAFIv T - TANEY T4, I70pyHE, y—vX - FIFvE-mYy s, A2A X

—ARITT AT, aAXYAT 4 TOTT L

. EL&IC

AKWIZelE, v A Y74 - 7125 4 (loyalty program, BLF LP) %, W IZiEH$ 3
B, LW T =2l DO WTOMERNEE CTH 5, LP IR 20 1, &tk LP IZEELLL,
W7z UL D FEPER I N TV 588, (kD LP WfZE1d LP % & X 5 ICiE]E - T
VI EMICRoTEY, R A YA T 4 ICEEE 525 LP LA OBEHROHE L
B3 T g WL (Tanford et al., 2016), FHATSR & /7 k03— X LT 72 (Kim
et al., 2021), LP X o THELEREZ ED LI KIEHAT I IOV TOEmDO LE M

(Laskarin, 2013) E23fEfid T3, Z 2 TARIIETIEX, A FIv 7 - 745 ) F
4 (dynamic capabilities, 2T, DC) @ I 7 ayIEf (Teece, 2007) ¥ —t %+ F I F
v b - w¥ vy 7 (service dominantlogic, BAF, SDL) (Vargo & Lusch, 2008) @ A2A »X—
A~=27F 47 (Vargo & Lusch, 2011) Z#E&1L v X & L CTH CTHREE I O Fef 4 <
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35, Z4l, LP 2R EHEFO L LTz, Z 3 EAIEDHET & MR ic
W% 7 VRIN & (valuable, rare, inimitable and non-substitutable : flifiz3d v, 74 2>
MRS C, (R E 27w & v ) FEHER 72 TIEEIR) & h s X o RiGR ke
7:0CTH5b, DC O I 7 m iy, LP % HBSIEIR & L C R 2 2 & S o dr
T 272DICHEMTH Y, SDL I, LP 234k Zz ofd#le L Tiff I T w3 EEN O~ &
Y A v b (Buttle & Maklan, 2019) i22WT, X O JA#HIHOFERICOWTH 2T HTH
MTH % Fic SDL OfFEE 1L, #Ek D LP A /1T % one to one marketing (Peppers
etal., 1999) SEAZRER (customer experience) DPEZIC DWW THIGERZ B L T\ 3
23, ZOHHNCIEED W LP O K imF Orfam it R 72 O iz, Mt 2 E5&RIEH
5 LHE 2z T,

fed 5 2 B TlE, LP OBk & #VE, 2 L Citko LP icxi3 % SDL W7e# ic & 2 #LHi
M DWW BT 5, BB 3 T, AHEOMEEL v XTh % DC © I 7 m R
SDL @ A2A S— 27 T 4 7 L EERBIEZICOWTHR, ZhE BT 2T TLrTHT
2 LP 2 fHEL T2 VRINEJie L COIEHA A —Y %8BT 2, F4ETl LP 0iFH
AU O WTHERRY, EERAERRL, RBICSROMAT ¥ = v X efdnd 5,

II. LP IRIK & MFIRERR
1. LP ORIR L ERE

LP &3, BERICHIE (E59—ex, ¥7 %) $2138E (F—v2x0—VF 54
R, ZAF—2 A, HEHE) OFM ([ vevF47) 243 L CHBETHICEELSL
Z, BEOIIEERIIMICED 2 Z L2 HINE T 2/G 2T L TH2% (Chenetal, 2021;
Kim etal., 2021), LP 133 & % & 0 RAFRBARMEIC X o TEIHEEZ XA 5 & v 5 CRM

(Customer relationship management : BRBIREH) %732 Eoilfiio 1oL LT
I, EERAYAT A ERICL L ERCHBEEOGERXHFT 20 TH 508

(Buttle & Maklan, 2019), % ORICOWTIZRAMEL 2N T2 (Kim et al,, 2021; Hu
et al., 2010; Shanshan et al., 2011), |z 1EF TV DEBERK OB TIE, KFTAHBEAL T
W5 LP ONENEEUL CTECWE720, AR T — X 2GR L7Z2c T A — L RAD A A X<
AT X 2B BETH 2 LRBEINELE DD, SHEEFELAFEEOIFHICKIET 5
O h 53X oY, EEOHFEEDF v v I7BELELEADTAY v POKE
IRFRINTWDE (McCall, 2015), YD X 57 LP 28R % EF bz D hicon T
M RMAREHENT VB2, ZDIFEA LR LP OFERELICOCTORERME L > T
W3, BRIk, LP RIS haWloNEet53 244 Iy 7, KEZL—F

https://www.j-mac.or.jp



O4 VLT« - TOISL(LP)BE

DREE DR, BEDLEA S =X LL{THFE AL L -@EH R &IiIcowTTH 2 (Chen
etal, 2021), [M#IZ, T b0 LP ONEAREEMATRETH v, FEK A LP 23T
7o & LT 2 NEEFEAL QYR DTN & HEFFICRIZD VRIN HFICIERLZR, LWv)
L THD, koM THMEIN T2 a7 LP ONEEZXT 2 L2 KAlfEe L
T, BICZDOLP 2 XD X 5 ICEHAT 2 2ICOWTOHREED 2LEHH 3,

2. CRM & LP oEFRAH T 2 #HIRES

LP % g7y — A &35 CRM ICld, BAREREKIECZ WA ETT 2550 55,
ZULTHET — 2 2 EMHEE T2 1T V7 b7 =2 7 83& £ 1 5 28 (Al-Homery et al., 2023),
INLORBEICRA ZITOBRREEZELN TRV EIERE NS (Meena & Sahu, 2021),
) LFREBICH> T 25Dh, Palmer (2010) X, H2PEEICEHE T CRM 2M2i&E
L, BonzBEEERE > CRIEESNZEHPC T — e RABBUZ LI Rz —vickoT
K 2&, ZOHETHHFEFEMEEZEONERL A D LER L flZIXL 2 7 v oiha,
CRM I X o TIH7 % DUEIFIC O W T OfFRIE, BEOHAKICZ O e #0720 35
Dicffibi s (Morokhovychetal., 2024), ZD k5 &M e LCZ#L. 2NFho
BEER 2 ICEHRP Y — e 22 A7 X2 <4 XL X9 &) one to one marketing |3 CRM
OHEN Ry T b TH B, T LG TEIMEEKA S L LChfhplze A L&D
LZ L7V ThREDORIGE LT3 720, TNETTREFICH 2T EIZTE RN,
Gummesson (2004) %, one to one marketing IZ2\\T, H—Dp¥E L Hi—DFEZ L D
“#BfR (dyadic relationship) IR Z > THEZEML L5 L LT3 S HEEL
7o ZLC, 2COBRIEAY VT —20—ETH Y, [l NMIZHAICBIRL, &L
HoTVEDT, HIBEEL OBREERESE L0101, ZOBEEOHHRICH L 4 v b
7 — 7 DIFE % R+ 5 2 L BSEE S & FIR L, many to many marketing &\ 5 & % 2
7~ L 720 ¥ 72 Gummesson (2004) & [, 3 LK & DRENE% % HIVICHE 2 5 Lusch
& Vargo (2014/4F EEEER, 2022) 1%, BESEROEHMII~—F T4 v r7ouy vy ZICXRL
INTV DD ICHE L ZEN e LCiex, L LS & LT3 Z L AKY, CRM
BAKHIE LT3 3T OBEEME OFELZFIERI LTS LiEMT 2, #o 14
¥ LR L OBEfR M DT, many to many marketing % B ICAE B ICHE 2 72 actor to actor
(LLF. A2A) »x—2~<=2F 47 (Vargo & Lusch, 2011) T#HARZ 5 L2, A2A <—
ARG T4 7L REECHELS, R, BEIEEE0 005 T 7 2 =3 H\ICEED -
MEEICHAEFR L CHEDRA 7 4 v P23 TC0 2 L WO HEETH 5, fiE> T, BFIEE
¥oFEEay br— L FICiEev, ZORMBEOMERELE L % 5 D2t SDL (Vargo &
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Lusch, 2008) TH %, SDL 37 7 2 —/=bBHFLMMEORAT7 4 v bDzwic [FLy
vl AF v (knowledge &skill) | & WO EFRAIEHT 2L % [F—Ev x| LERL, £
A AERIY & HFITE LT Tb T 2821, RIFsKH 0 FHE % Hfg 3 2 Hik 52
b9 2, SDL icH2 T, REDFEE S RENICIIH S RKD 2 fifiz EI S 2720 I1CH
B OB EOFEEMALGDE T2 [EFHA#H (resource integrators) | TH V),
BHFRAIC L o T 72 b S NAifEid, ZmEIC X o THEICHRFICHBT S h 5 729,
PESFZ AT, L S OffifEZREE L X 95 & LT, BEISEOMIE 2 HATIC5e8E i HE

LTHELZERTEY, RETDZILLATERY, 5T, ZOREOKEX R LXE 3
=®ITiE, R EmeY — A HAT 2RO BREE, UK, 2 CoORER, fho@EE e
DR b Y Y, BEPHE T 2lfEICE LG 2 24 R fNoFEELifEE Lz BT, H
DHIDOBR & DR EIRAET L (A2A X=X T4 7) REHEZEVwS vy 7
25,

LLED X5 7%, ¥LEE L OBBIEIC OV CTOREDRIRZ Db DICEMEZ 23 24t
MR E B L A CLP 0BRSS 282 2 &, RRLP B icdzo LT d L
NTWBFEMEICOVWTORANR R ZTL %, LP Z VRINEJ{Z6 L® 31, o
TR DOBET — X Z O EMEMPCY —CRICKT 2 L0 b, A2A X=X T4 T
ICHD &, R ICY — v AR X N 2 BREE, BR ORI, BE H S O R L0
B CRAR OWEL - BANHEICEMLL T3 2 2T L, BROMEET — & 2 IICHMLP
- REHELZE L TH, ZN2EEOREONRICIS U CHERGEE, Mad st %
HELLP oz ko b5,

. SHFoiEs

1. BREMOMEILLEFO-DDOEME

AWFZEClE, LP # REOREEHO & L TIRATWw5, LP 13 CRM & \» 5 Z= Ik
WD FEITY — N TH 572, WIKIIEE & L CoBE 2 R PIGHmEAE 2,
BT DFEST & HEFFIC TR/ 5fF & L C Teece et al. (1997) 1%, DC #&HEHT 5, DC &
I, FERBEOZLICHEIGT 270 1c, RENNOEREZ A, #HE BRI 2N TH
D, 2ODCkhb7=5T I 7 ol L LT Teece (2007) 1, MEBDOKEL L2 F ¥ v
7% T 5HES] (sensing), Z I OHEREHIE T 2HE)] (seizing), ZTNICHEET 5 X
IICREEREZER I L 5H)) (transforming) @ 3 DDHEES ZZEF T 5%, HIC Teece
(2014) 1%, DC 72 Tl EA 134 i v & L, Barney (1991) 2333E L 7 BkB& Y
EiH, §7b b VRIN B & R0 72 ikig & A G b A% 72 & R L 72, LP 2% VRIN
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HIRE bR W Dlt, LP 2iEHAT 22 &Ik o TED DC Z{EEL, 72 LP AR
BZ DM 7 vk R B Tlirkic & o TEMNEE R 7 v~ 2 G L 2 TH 5, LP X
LR L OBRELZ AT SRR 2 REI ¢ 5701, Z OB SEL 2
KERICBOTHMEZNET 2 WHTTAZEBELCaIazs—vaviERoTniizd
%D DC @ I 7 niEEIIcE T LP REICEAREEEZH > T2 3 0 EARFETIER
3. A Y VEERIHD /-0 O BELEKROUFENRIGE 2 HFE L2701, LP iFvb
v I—L L TEIICHBEIN, MERHML, ZO%ROMHIE - ER~LEMT LT
2080 MICLP ORI RE IS,

2. BEOEEHR

RIfIC BT L 2Bl v 3 — & LTOLP 2%E T 3 5ATIc 2T, SDL @ A2A
NeRARY T 4 TICHEIFERP R O TR AR LA TE D, BEOLHNL &
— B RMEAZ A EIC L o THEEMICHE I NS C L &Hifte 32 SDL 3, BEE L O
R Z AT D EERERAE L 2T 2R X D b ILHPICEER L, B LA OER
FTlAELBELEADL VT 4 =L FE2ED, 2 OIEEE O ETEHR (customer’s world) |
(Heinonen et al., 2010) 23F% DR 24 — © R IS5 2 MifilEHIWT ic 8% I3, Hic
R DORERL, HEFFEDMREL LT THREINE DD TR, 2ot T 7 & —HiH,
SALRER AR & b bR Z T B LiEx 5 (Akaka & Vargo, 2015), Z OWE&% LP ici#
M3 27%01E, LP LEEOBERY STOAZ—v b2 5, FrichZE L Bb o WK OHE
BIcE T 2R OEI 22 2 AR LP b 2200w HiconwTHiitdsc e
X, LP © VRIN &HJiftict > CEKEK T L LEZOLND,

3. BAHEEEL L TOLP OFRA X —2

P boEmzrsase, BAKEE LTOLP 2L TED XS RlEMEHEL
NEEDEIICERT 200 TRORMDE D Z EEZOND, FRDOXAF 17 A, Hi
MAEEL L TCOREE, ZLTERMEICI > TH 20 INAMELARRAWICHET X 5
T L EAfE e LT L% L OREZHE, My, BREIEXS LT 2401, BN
BRSO WTHFEED 5 -0 IR T R T E R o R BRI X 0 AFHIC R Y, &
FEHREICHC N EFROMEIIE X, ZhZThoRDFEL R d7207,

Teece (2007) (FEABESIICDO VT, BAZEAT 2720 IC3ZHGE L VICBLT, Xb
JNHIPRIC, 2203 774 ¥ —CRHE R Y, ZLe bR T 2BENH & 2 & 24
E%ﬁ%%ﬁbfwéo&MQWmd(mm)%ﬁ%m,%5&mmﬁﬁéﬂﬂ%ﬁ%%®
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5IClE, ERNOFHEEOIERZ T Tk, BlflCHFERKLZ CER 2B T, =av T
LB T 2T 7 2 —DEREZNT VARKIEZ S 2 EBLEL LIERHLTWw2, 2%,
Btk HfLICE W & 2 210 H 2 FRITH L CTEVERZ Ffo L FIFIC, HibpbiEwE
HICHDLEHEREMCIELS T 7R AT DHLVWINTVAPEEL EEZONS, TI Tk
FTAEFIE LTHRETT %, CRM % LP 0 B{RN A ERIIEEEOMELZ T 5720

(Buttle & Maklans, 2019), FEFUCKHL L 720113 G%ITH 5, AREOFERICE T 2 7 v

D LP DRRICOWTIL, RKEDKFFT LT = — VI X 2RIHEBRKI O F T gL 72
LP M oNE# BT 27-bDTH b, LP BNFET AR S ICIT R T ALY, AR
%, TRIEMEEAN LS, 2 L CREROBEREOAEEHELH 2 (M 1),

M-1 FTVOBEFESEBAEEE LTOLP ORES X -

- I wF Il wTF Il -
s wmm | | mEe | | mEe a8

HRF IV AL H ST BEROE i 7

e . ’ (=) ‘
BEA
OtR BHEEE- E5R —gggq;g:gz;grs

CPi%EE)- 1258 Z Fﬂﬁmégﬁf’ } ‘

~

_

FRFILA
DR L READ- IR BT

R s SRR

AED=— XL ZOEE AT 27200 b THROERI, BEO R T AMIERIC
2, fERDFTADLP OB TAMERICE T 2HME LTiE, BEDOT v 77 L—F%
EROWHBY —CAERETH LD, FTAMEBLERLDO Y TA2 A4 LOMAEHIC
Bb 2 LP ofHEIC D\ T i3, Laskarin (2013) 2SR O R % ) 74 & A4 LOTJEA L AL
THRMEH L AT L LCEAT B 2T AT 47 & LTET UM, BhET 2
HH M EE RT3 2 ERTE RV, TOMEBICIE LP OiEHA 2 S 2 AlHErE 2
5, $lz, FTADLEGERE L CIMERMRED LP 70 77 Lo ERELR B L
TR L, BT LR & D O TR EERE ORI B B, flAEEE I D TIXBE
CE L DRTADZE, Ly Eh—, 7LYy bh—FLoBEZEEL T30, #ik
RAENMLD FESBE L XT3 (Tanford et al., 2016), {3 & Bb & 72 AR D FEIRK
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~NDOT 7 u—FICDOWTIIEET 2 HHCHELZ ROTF 22 LA TE WV, HEOEER
BT 2 LERIEROBES L IEHO Y Y 2 —v 3 voEks, LP @ VRIN &L oZEkic
72 5 ATREME X B B,
IV. Z%&
1. HRNEE

DC ® 3 7 u R O SDL @ A2A N— 227 F 4 ZICHS chECoHz 3%
2%k, LP % VRIN it 3 2 -0 1cix, OBEEDOLHN =EHR, Q%I Tl 7x
TH#H, QEEFLFATADL X VESHNZRELRER chd 3 SoERENT v 2 XL
BACTE 2 X GEEREREL, 2 I CREZBEORICZHIRL, BE~LORIT S T utx
AEMET LM TH DI ExOND, LP OIEBEBEERT 272912, DC 0 3
7 aEECH 2 BA, e, ERL TG T 2BEESO~ Y 7 2% K 2 1T
s IS

-2 DC @ X 7 OMERR U SDL OBEEFRBREZICE SV LP iERARM

Lok 31 B8 01 &2 [(f3 ok 4= FIEH
(FRFILRITEP) (FRF L RTE W - i) (43t m) (EREBDHLGVEE DR
JR— prmbe— e ——————— ~
| ! \ ’ \
1 4
B : LP :[ { ‘I
D) i
) e ) ! L
! é i £k OLPO :' ]
bg i 1
- : = : F05E ARk : LPOEESH i
R I |
L —
I\--_' \ / : ]
T ' ;
BE r - 1' \\ 7
| LPOZFARE A -
---1 ----------- j ------ 1

H SRR

DC @ 2 7 v oikamic o &, ko LPId, w7 AMEERICE T 2K L OE
BT ) T A2 4 LR TRO NS UROENER (B R X EHAD CRITHE R & ol
WREELNL CBERY 0b BB DLERIEH (htlf B O fEE R X A 1Ico W CH %
LIEFHORMAD D 5 o fER IC OV CidBIcl <7z X 5, BURCcid A7 v ewlisettom
WL OHIER TR TH Y, T X 2 ERLIZE# L v, £z SDL oimicioT i,
BED = — X Z OZALICHT 3 2 BUGH:, ikt (BB < &AL - i) &7 LB
bR VR OB~ T 7 a —F (R < B - i - AF) KBV TIIEICS K D LP
DIEARMBGEET 2 E2 N5, A TLP OERHEEEICOWTIE, LP TERAl - fiife
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L7=-NEZlAD LP 2BICY —ERADHARXSARLEWVWIBTTI 4 —F v L7720,
LP O EH L2V T5DICREL T, ST ALMKOY — v ROHEHCRIFTICHKILTS &
VO ERBERE R F0 5 C & AN < WIREME S B B, — v R Il o fERE R E A
AlEEIC L, LPiZ»» % a2 X b OEILE T L OMEHC DR 2 b T 5,

<~

2. EEMER

LP % & 7 N DEi BN OMERS L MEFFICRI T B 7201C1E, ST 4D LP 284Kk, w71
F—v 2 TN RBEERB R ESE, ZRICX 30l YAEEORIHICH B Z &
WD TR MDD 5, LP 1ZZ OIEFRFIC X o T, B% L ORIRZERICE T 3
LA 2 7o & &, BHIC, BRERICHifE % HIKr 3 2 R & 72 2 TR O AR
D3 ETHLWMEDIRE DD EEGTE 2, Wle > 747 2%F>LP I3, [t
BIIFE LWERED ) bicwoTh 7u7 s 74 7GR L aIa=r—va vk Z
EMTELH Y T4V THH D, EED KT AVHERICE TRl X 5 i, SNS
L IS X o THEDOAN MR ELEZ YV T A XA LR L, W+ 3 2 L Ii3EME S
9o AREFF - RBBICE W CREEAAGBBHT 2 & 2L Tldd 228, RILRES O
HEHTEAITE RWGEL, 77, BEROUKICI > TERNHMELOICLAVERED W70,
THOLY—LDHFHEL L > THEEZAMD LR TELDRINEBRAE LAY v F b K
T\, T, EEOWHHRICE S W THER L T 72 P ¥ — © R 2 ERENBEE R IC B W T
EERORE D NRICHE W CHE, BT 2 Fuw 22 MK L 72 LP O b #REd 2 4%
Bd B, PIZIE, WL DD, BEAAZ—v2ffcitiEL T 2T, MNTo
R 2 SRS . BRGSO LT B 2 L AATREIC R B A K ORI E 2 b
o FTNEBEEDED O B VEEOTIRICHIK RO Z L b, HRICH T B R T L DEHE]
LHMED T T v FOREERERZFRMST 2 9 2 CEEL, §lz TEE oo tFH, FiEc
DWTHIZZ ET, ZRIKBALZFT A E LTOH L WlEDIRESIREIC 2 5000 LIL

AR

V. BbYIC: FHROEMERR. SEOARTS 4

AHff7E1x, LP O 42 2 i HATREME DR & v 9 BB ERL L, DC & SDL @ 2 7 u ik
BICBWCEARN G ER A2 2 2 L IC X 2HRNERABIEL 200 Th 328, RAED
»Hb, £3, LP OiFHRMICOWTIEFTA%Hle LTHKo72729, SBEEHLZ LP ©
THRMOMEEREDO LPIC YT 2L WEEA RV LILH b, E72, ZBCDFRT LD LP
DMNEZMFRINHE L 2NE Tk, FEA ST LP & k70 LP ICRHb L 72 e 17t
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FEDE)M 2> &, LP ORISR 2 BERIICOR L2 0 Th Y, S%ofRsT
ARG T 27200 TH 2 MUICHEBRSLER L, L LAMERICE T 20k E 135
R BHRET 7m—F 1%, LP % VRIN Bt T 2720087 i bFoHEL 5, 2Dk
A HEICHED 27200 F BRI T V= v X e LT, #iET 2 hEOEMDE N, T L
V) EED L DEENEAIC X B LP OFkRE, OV TIZFR T A D DC ~DFELZIT 7210, /I
FEEERRE L7z LP WgE T3, fiseth o v & ol 3 #EN = —Xofgh ik L &
MAERE % X 72\» (Lemon & Wangenheim, 2009) & \» 5 %235 2 23, ARiftZE 0 KR T
X, BEOHO R VEHEEZHAD, ZIHh bR T AP — v X%l U CEE OffifEsEHIc B 5 3
ZAREME AR T B 2 L 2 HME LTWB 720, w74 & 3RS E 2 & o
fififii % 42 F 70 & EIWTE Lic v, TR OEEIR] Ziex, 240z DC o I 7 v iR
ST 5 U BHREALORE. L HfERE 2 FET T 2 L O RICT D L, itk & Dk
WA EE I EEE e kb e E X LD,
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